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S I WRITE this column at 
press time, Eddie Rickenbacker 
still is lost in the silences of the | 
vast Pacific Ocean, apparently hav- 
ing shared the same fate of that 
valiant lady, Amelia Earhart, who, 
I remember, broke the bottle of 
champagne over the radiator of | 
the Hudson company’s Terraplane, 
when that car made its debut a| 
decade ago. But while there’s life, 
there’s hope, and, with my fingers | 
crossed, I’m counting on the grem- | 
lins, those pixies that are supposed 
to be the jinxes of aviators, to| 
make an exception in the case of 
Rick and spare the life of a man 
who for three decades has played 
such a prominent part in the auto- 
motive industry. 
* 


* * 


REVIEWING my more than half | 
half century of newspaper work, I | 
feel that the most dramatic mo- | 
ment of it was when this same | 
Rickenbacker came back from the | 
other war, American ace of aces | 
credited with bringing down 21) 
enemy planes and four balloons, as | 
leader of our 94th Aero Squadron, 
whose emblem was the famous | 
“Hat-in-the-Ring.” 

As a member of the Contest 
Board of the American Automobile 
Assn. which selected Rick to drive 
Gen. John J. Pershing on the other 
side (President Woodrow Wilson | 
having delegated that selection to, 
the AAA), I played a humble part. 
From the outstart I had contended 
that Rick surely would come back 
from the war, and that when he! 
did we should give him a banquet. 
So when peace came and Rick 
really was coming home, Dick Ken- 
nerdell, chairman of the Contest 
Board, made me chairman of that 
banquet committee, an assignment 
I eagerly accepted. ‘ 


NEW YORK, of course, was the 
logical place to welcome our hero, 
and the committee made elaborate 
plans for the reception of the na- 
tion’s air hero. We set the date, 
selected the old Waldorf for the 
dinner, sent out our invitations, 
and picked our speakers. Secretary 
of War Newton Baker was one of 
the many who accepted. Congress- 
man Clifford Ireland of Illinois, a 
member of the Contest Board, was 
to be the toastmaster. We knew 
Rick was somewhere on the At- 
lantic, but Washington wouldn’t 
tell us when his boat was due to 
dock. But we had gone so far in 
our banquet plans it was impos- 
sible to postpone the dinner. So 
we decided to hold it anyway, even 
if our guest wasn’t there, chancing 
it that Rick would arrive on time. 
He did—the day before the banquet. 

* *” * 

THAT DRAMATIC thrill to 
which I have referred came when 
Chairman Kennerdell, Starter Fred 
Wagner and I went to Hoboken 
to greet Rick. His steamer had 
been held in quarantine for 24 
hours, and Rick had been ordered 
to report to Gen. Menoher in Ho- 


(See SPARKS, Page 19, Col. 1) 
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| ray-Patman bill (HR 7672), the pro- 


Army Starting 
Procurement of 


30,000 New Cars 


OPA Price Schedules 
Prevail in Obtaining 


Of ‘Big 3’ Sedans 


DETROIT.—Beginning to-| 
day, the 13 Army Ordnance} 
| districts throughout the coun-| 
try will start procuring ap-| 
proximately 30,000 Chevrolet, 
|Ford and Plymouth sedans, it was 
announced last week by Col. M. E. 
Wilson, chief, manufacturing| 
branch, Tank-Automotive Center, 
Office of the Chief of Ordnance. 

With passage of the second Mur- 









curing agencies now may use the 


|price formula as established by 


OPA Price Regulation No. 85, as a 





UNOFFICIAL: 


‘A’ Card May Allow 


560 Miles a Month 


Reliable, but unofficial, sources 
last week disclosed to Automo- 
tive News that, when nationwide 
gasoline rationing goes into ef- 
fect Nov. 22, all holders of “A” 
ecards will be allowed sufficient 
gasoline to drive 560 miles per 
month, while “B” card holders 
will be permitted rations for 
1,000 miles per month. 

Basis for the expanded ra- 
tions (Eastern motorists now 
are allowed 240 miles per month 
on “A” cards, and 570 miles on 
“B” cards) is said to be the 
fact that, while previous rations 
had been based on the need for 
making present tires last five 
years, it is now believed pessible 
to have sufficient rubber for all 
needs in at least two years. 
Therefore, it has been decided 
to avoid hampering of the war 
production program by easing 
gasoline rations. 

What such an increase in gas 
rations, if they eventuate, would 
mean in added service volume 
for dealers, is obvious. 





ceiling price to be paid for these 
cars. 

As a result, dealers are now per- 
mitted to charge the Army the full 
retail price of cars, as provided by 
OPA’s schedule, with a limit of 
$1,500 plus freight charges (Con- 
gress did not feel Army and gov- 
ernment agencies should purchase 
larger cars). 

The 30,000 cars to be procured 

(See ORDNANCE, Page 8, Col. 5) 


FDR OK’s Easing 
Of Price Rules on 
U. S. Car Buying 


WASHINGTON. — The _ second 
Murray-Patman bill, easing price 
restrictions on new car purchases 
by the Army, Navy and government 
agencies, was signed into law Oct. 
27 by President Roosevelt. 

Under the legislation, sponsored 
by NADA, dealers now are entitled 
to charge the Army and govern- 


| mental agencies the full retail price 


under the provisions of OPA Price 
Schedule 85. Congress did not be- 
lieve, however, that these agencies 
should be permitted to buy large 
cars so they put a top limit of 
$1,500. 

Fearful that this might be con- 
strued to include freight, NADA 
succeeded in getting an amendment 

(See PRICES, Page 8, Col. 4) 


Car Releases Continue Dip 


As Sales Activities Lag 





Epiror’s Note: The following 
story out of Washington brings 
up a point which AvTOMOTIVE 
News has consistently stressed 
since car and truck conservation 
was first announced—the impos- 
sibility of letting just a rela- 
tively few tire stores act as of- 
ficial inspection stations under 
national gasoline regulations. 

If the figures brought out be- 
low are correct—and they seem 
reasonable—it will mean that, in 
order to correct the approximate 
4,750,000 cars that will need front- 
end alignment work, even the 
nation’s car and truck dealers 


for the first month in order that 
the owners can comply with the 
law. 

We doubt that one-half of the 
vehicle dealers in America—and 
they are by far the best equipped 
of all automotive service stations 
—have either the testers or the 
manpower to do this many front- 
end jobs every working day for 
a month. Even if OPA appoints 
every car and truck dealer, plus 
every completely equipped serv- 
ice station in America, as both 
official inspection stations and 
correction headquarters, we doubt 





Term Shortage 
Of Mechanics 
Greatest Peril 


By William Ullman 
Washington Correspondent 

WASHINGTON. — A tremendous 
volume of letters pouring 
NADA headquarters here from 
automobile dealers and servicemen 
in all parts of the country, are 
making it increasingly and empha- 
tically apparent that the malignant 
automobile mechanic situation will, 


Chaos in the Offing? 


Survey of Equipment Shows 
Program of OPA Is Not Workable 


! 


Tire-Inspection 


that OPA’s present 
could be made workable. 
* * * 


WASHINGTON.—It just can’t be 


program 


| done—“in the District of Columbia 
or elsewhere.” 





‘the municipal 





| Dec. 
(every 120 days for A gas ration 


That is the conclusion reached 
in the National Capital with refer- 
ence to the OPA tire inspection 
orders. 

The OPA regulations, effective 
1, require tire inspections 


holders, every 60 days for supple- 
mental holders and every 60 days 


/or 5,000 miles for trucks, whichever 
| occurs first. 
will have to do five cars each day | 


A special committee submitted 


| the following report after studying 


local tire inspection facilities: 

“A study of the 1941 records of 
inspection stations 
disclosed that 14.4 percent of all 
vehicles inspected were found to 
have some front-end mechanical 
adjustments requiring a reinspec- 


|tion. We made an adjustment for 
| these reinspections and determined 
| that 900,592 total inspections could 


be anticipated annually. Of this 
total not more than 10 percent 
could be made in conjunction with 
the annual District inspection, 
which would leave 810,533 inspec- 


|tions to be made by commercial 


stations. 

“A preliminary survey of all 
alignment equipment indicates there 
are in the District (exclusive of the 
D. C. government stations) not 


|more than 42 ramp type or cor- 


rective machines and 34 portable or 
‘scuff’ type. These only indicate 
misalignment, but do not indicate 


| the cause and cannot be used in 


in at| 


if not soon corrected, become as'| 


great a menace to the nation’s 
transportation system as the rubber 
shortage. 

These letters tell a tragic story 
of dwindling manpower in repair 
shops everywhere. They clearly 
indicate that war production, 
gether with civilian economy, are 


in danger of bogging down through | 
lack of necessary mechanics to 


keep up motor maintenance and 
repairs. 


to- | 


79% of Dealers Can Live 


making the corrective adjustment 
or repairs. 

“By simple mathematical pro- 
cesses it is evident that making 
810,533 inspections on the 42 ma- 
chines available would necessitate 
64 inspections per machine each 
working day of the year. It may 
readily be seen that this is impos- 
sible. By using, in addition to the 
42 ramp machines, all of the 31 
___ (Continued on Page 17, Col. 4) 


‘Sales Manager Avers: 


In seeking more concrete relief | 


than that provided by ODT Chair- 
man Eastman’s declaration that 


auto mechanics are essential to the | 


war effort and that provided by 


the U. S. Employment Service in_ 
its warning to field offices to halt 


coercion of mechanics, NADA 
points to the stringent regulations 
recently promulgated for’ the 
maintenance of new cars and 
trucks frozen in dealer hands. 

If the government deems auto- 
motive transportation so impor- 
tant as to issue specific rules for 
_maintaining only 435,000 new 
vehicles, NADA reasons, then 
these same governmental] agen- 
cies certainly ought to be vitally 
concerned about the maintenance 
of 27,000,000 cars and 5,000,000 
trucks now in operation, which 

(Continued on Page 18, Col. 4) 
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45,000 Is Quota 


For November 


Prospects of Releasing 
All Vehicles by March 
Hinge on Applications 


WASHINGTON.—With No- 
vember’s new car rationing 
quota set at 35,000 (plus 
40,000 in regional, state and 


national reserves), it is ap- 
parent that sales of frozen cars are 
declining steadily month by month. 

OPA estimates August new-car 
releases at 28,500, and September 
at 21,400, but refuses to even guess 
on Octoper’s sales. (From nation- 
wide reports received by AvTomo- 
TivE News, it is evident that Octo- 
ber's releases have fallen well be- 
low September.) 

Sales are being held up, OPA 
sources say, only because not 
enough eligibles are applying for 
new cars. This has been due not 
only to the apathy of eligibles, but 
in many instances to a desire on 
the part of some dealers to hold 
sales over until 1943. 

Monthly RFC loans of 1 per- 
cent, plus the monthly price 
esculation and _ excess _ profits 
taxes, are contributory factors. 

Prospects of releasing all Pool 
“A” cars by March 1, 1943, depend 
entirely on the number of eligibles 
applying for certificates, OPA offi- 
cials declare. Military services and 
governmental agencies will also be 
controlling factors in this regards, 
as expressed in the 30,000 “Big 
Three” cars now being procured by 
the Army Ordnance department. 
The quota of 35,000 for November 
rationing compares with 37,000 set 
aside in October. 

Both figures exclude the state, 
regional and national reserves to 
meet requirements that may de- 
velop in excess of the quotas. The 
state reserves for November total 
4,200 contrasted with 5,550 for 
October. 

Regional reserves are 1,800 
against 2,450 for October, while the 
national reserve is 4,000 against 
5,000 for October. 

On page 3 are the quotas and 
reserves by states. 





On Service Alone 


By Pete Wemhoff 
Managing Editor 

DETROIT.—Contrary to opinion 
in some quarters, one general sales 
manager of a large company be- 
lieves 75 to 80 percent of his dealer 
body could survive a year of en- 
tire dependence on service. 

For two years, with service the 
lone revenue-producer, from 60 to 
70 percent of his dealers could sur- 
vive, he said, provided of course 
sufficient manpower and repair 
parts are available. If dealers were 
forced to depend on service alone 
for more than two years, the sales 
manager declared he would not 
hazard a guess on mortality. 

Regarding repair parts, the 
sales head asserted that thus far 
he knew of no particular short- 
age, said that his company thus 


far had been able to obtain its 
allotment of parts, and was 
optimistic on the prospects of 
providing sufficient parts for 
maintaining America’s vital 
transportation system. 

Queried regarding his opinion on 
how dealers will fare after the gov- 
ernment has purchased remaining 
new cars next summer, the sales 
chief expressed considerable opti- 
mism. 

He noted that thus far there 
had been less than 10 percent mor- 
tality among his dealers, despite 
fears early in 1942 that the reduc- 
tion in outlets might run 20 per- 
cent. And not one of these dealers 
has closed up because of insolv- 
ency, he emphasized. 

About one-third of the car mer- 
SERVICE, Pz 7. Cal. 
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Cites Methods 


For Protecting 
Parts Shipments 


TORONTO.—Methods by which 
automotive parts are now being 
protected against rust and corro- 
sion during shipment to the world’s 
battlefronts, were explained to the 
Society of Automotive Engineers 
here recently by Jack E. Harper, 
of Ford Motor Co., and Ralph 
Shelley, of Chrysler Corp. 

Explaining that in prewar days 
shipments could be expected to be 
delivered within a month, Harper 
said that they were delayed now 
as much as six months because of 
a variety of reasons, including the 
slow speed at which convoys are 
forced to travel. 

As a result, he said, the ship- 
ments are Often affected by sea 
air, salt water and extremes in 
temperatures, particlularly in ship- 
ments to Egypt, where tempera- 
tures vary as much as 90 degrees 
in a day. 

The consequence was that most 
automotive parts arrived in useless 
condition, he said. Movies were 
shown to the automotive engineers 
to illustrate great junk piles re- 
sulting from rust and corrosion. 

Working together, Ford and 
Chrysler have perfected a ma- 
terial which will resist a _ salt 
spray test for 500 hours. Harper 
said that every day better methods 
of protection are being discovered. 
Wax and cellophane also have 
proved. useful, he said, in addition 
to the new anti-rust compound, 
contents of which he did not name. 

Chairman of the meeting, held in 
Toronto’s Royal York Hotel, was 
J. H. Hickey, general manager of 
the Service Division of the Chrys- 
ler Corp. 


Converts Garage 


MILWAUKEE.—Jack Andres, opera- 
tor of the Andres Motor Sales Co. here, 
has converted his garage into a_ma- 
chine shop and is employing a dozen 
persons in the manufacture of war 
materials. Associated with Andres in 
the project are William E. Zeige, an 
industrial engineer, and Mrs. Jack 
Andres, chief inspector, a WAAC 
awaiting her call to duty. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 
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Congress Draws 10,000 Persons— 


Plant ‘Safety Cynics’ 


Assailed by 


By Mel Adams 
Staff Correspondent 

CHICAGO.—With meetings held 
in three large hotels, the 31st an- 
nual National Safety Congress and 
Exposition, streamlined from five to 
three days in duration, attracted 
10,000 delegates and visitors here 
last week. 

Automotive men were prominent 
in the deliberations at two of the 
sessions set aside for them. Paul 
S. Strecker, of the flying boat divi- 
sion of Nash-Kelvinator Corp., pre- 
sided at the Tuesday morning meet- 
ing of the automotive and machine 
shop section, and M. J. McCarthy, 
of Fisher Body Corp., at the after- 
noon meeting. One of the major 
speakers at the morning meeting 
was John Haien, of Chrysler Corp., 
who discussed the subject of new 
recruits in war plants. 

Under McCarthy’s direction, a 
foreman’s demonstration was 
staged to dramatize the relation- 
ship of accident prevention to other 
plant operations, such as produc- 
tion, costs, personnel and depart- 
mental efficiency. 

The principal speakers, both from 
the Office of Defense Transporta- 
tion, at the commercial vehicle sec- 
tion meetings were H. H. Kelly 
and John L. Rogers. 

Speakers agreed that safety is 
even more important in the war- 


FOB 
Factory 


By A. H. Allen 


THE WOLVES are starting to 
howl again about maladministra- 
tion of the iron and steel scrap 
collections cam- 
paigns now under 
way, aimed at 
bringing steel mill 
inventories of 
scrap up to 7,000,- 
000 tons by the 
first of the year. 
It is alleged that 
mountainous piles 
of accumulated 
scrap throughout 
the country are 
Allen not moving to the 

steel mills and 
foundries, and as a result the pub- 
lic is losing faith in the ability of 
government officials to handle the 
collections, and is questioning the 
expressed critical need for scrap. 

Unfortunately there is much 
justification for the howling. The 
scrap is not moving for several 
important reasons. In the first 
place the material collected from 
homes and out-of-the-way metro- 

politan areas is the worst kind 
of stuff to sort, classify and pre- 
pare for melting. Wood must be 

cleared out of it, rubber cut 
away, copper and other non- 
ferrous metals separated, all 


(Continued on Page 19. Col. 5) 





ANTI-TANK VEHICLES, 


maneuvers somewhere in the Southwest. 


manufactured by 


Dodge, being used in Army 
These vehicles are the newest Army 


trucks made by Dodge and haye been used extensively in training the nation’s 


tank destroyer forces. 


Mounting a 37-millimeter anti-tank gun behind an 


armor plate shield, they can readily be maneuvered on the field of battle. 


This truck is a low silhouette % ton 4 x 4 Dodge and can travel at speeds | 


jn excess of 50 miles an hour over almost any kind of terrain. 





U.S. 


time era of curtailed automotive 
operations than under normal 
conditions, Accidents are costlier 
in men who are difficult to re- 
place and in equipment which is 
a problem to renew. The situa- 
tion, they said, applies to trucks, 
cars for war workers, school 
buses and other vehicles, as well 
as to personnel. 

A campaign to raise $5,000,000 
among industries to curtail acci- 
dents was announced during the 
congress by the National Safety 
Council, its sponsor. 

The exposition included 88 ex- 
hibits of clothing, shoes, eye shields, 
ladders, scaffolding and numerous 
other types of safety equipment. 

Censure of what he_ termed 
“safety cynics” was leveled by V. 
A. Zimmer, of the U. S. department 
of labor. 


“Too frequently, the safety cynic 
is typified by the industrial 
executive who conceives safety as 
@ nuisance and mere sentimental 
claptrap to encroach upon his 
valuable time and talents,” Zim- 
mer declared. “The most dan- 


Makers May Apply 


For More Materials 
WASHINGTON.—Manufactur- 
ers working under the Produc- 
tion Requirements Plan, who 
have urgent need of material 
over and above the amounts 
authorized for fourth-quarter 
use, may apply for additional 
quantities on Form PD-25F, but 
are warned that only applica- 
tions covering material neces- 


sary to the war effort or for 
essential civilian uses can be 
considered, according to instruc- 


tions announced by the War 
Production Board. 

In adjusting requirements for 
the last three months of this 
year to match available supplies, 
it was found necessary to reduce 
requests by companies operating 
under PRP from a moderate 
amount in the case of direct 
military items to a substantial 
amount in the case of less essen- 
tial products, and only relatively 
small quantities of materials in 
addition to those already allotted 
are available for distribution. 


gerous and most numerous type 
of safety cynic in management is 
the one who really believes that 
‘accidents will happen.’ Another 
is the executive who believes in 
accident prevention in principle. 
He may employ a safety engineer 
but makes him subservient to 
everyone but the office boy. 


“A recent government analysis 
revealed that only 34 percent of 
our war contract plants today keep 
any kind of an accident frequency 
record.” 


William A. Irvin, director and 
former president of the United 
States Steel Corp., and chairman 
of the National Safety Council's 
board of trustees, stated that acci- 
dents this year will cost the na- 
tion in lost man days an amount 
of labor that could build 23,000 fly- 
ing fortresses. 


“About half our country’s work- 
ers and nine-tenths of the popula- 
tion are still not reached to any 
practical extent by well-planned 
and systematic safety activities,” 
Irvin asserted. “Accidents _ still 
represent a yearly charge of $85 a 
year against every family in the 
United States. They are still rob- 


bing us of 480 million man-days a 
year.” 









Will Ship Ford Tire 


Plant to Russia 

DEARBORN. —U. S. govern- 
ment and Ford Motor Co. have 
completed arrangements under 
which the Ford tire plant at 
the Rouge will be dismantled 
and shipped to Russia, it was 
announced Friday. 

The tire plant has been termed 
the most advanced factory of its 
type in the world, It cost $5,- 
600,000 to build in 1938. 
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“VOLUME PRODUCTION for Victory,’’ Chevrolet’s new wartime slogan, 


is illustrated in this view of the giant aviation engine plant where Chevrolet 
is applying automotive mass production to the manufacture of airplane motors. 
One of the great sources of supply of the Pratt & Whitney engine, Chevrolet 
is building toward peak volume output of this motor, a great ‘‘standard’”’ 


aircraft engine. 


Shown here are engineers and production men checking each 


engine prior to shipment to the various aviation companies Chevrolet supplies. 


Individually cradl 
nearing 
engine plant. 


motors, speed the flow of armament for the Unite 


on wheeled mounts cauper picture), these engines are 
completion on one of the assemb 
Here skilled workmen, 


y lines at Chevrolet’s aircraft 
who once produced car and truck. 


Nations. 


GM War-Materiel Deliveries 
Already Top Billion 


NEW YORK.—General Motors 
announced that deliveries of war 
materials from its plants in the 
United States and Canada during 
1942 now exceed $1,000,000,000. De- 
liveries in September totaled $212,- 
851,360, bringing the total for the 
first nine months of this year to 
$1,203,849,889, compared with $406,- 
149,273 of war materials delivered 
in all of 1941. 

A summary of deliveries follows: 


1942 Monthly 
CN bi ccc scidenteewe $ 78,048,424 
ED: ook c cciviawnee 84,084,535 
ME. viadae eau. dee Raiser 95,346,412 
BED. siwikvsineuGaaee teen 110,026,601 
REIS ax'geautaaie daca Rou 119,332,116 
MED «sx 5 gous ules meee ee 141,601,064 
MEE” siru sa aera obiaes Maas 156,892,348 
MIG ois. isccancaweses 205,667,029 
| ee 212,851,360 


SORE tO GOR. cs escsscas $1,203,849,889 
1941-1942 QUARTERLY 


1941—First Quarter ...$ 56,619,168 
Second Quarter .. 75,180,914 
Third Quarter ... 115,879,493 
Fourth Quarter .. 158,469,698 

1942—-First Quarter .... 257,479,371 
Second Quarter .. 370,959,781 
Third Quarter ... 575,410,737 


__ General Motors employment also 





is increasing rapidly. During the 
week ended Oct. 11, total GM hour- 
ly-rated factory employment in 
the United States was 262,549, an 
increase of 12,199 over the week 
ended Sept. 13. This brought the 
total employment in the United 
States to approximately 328,584. In 
addition, approximately 12,885 men 
and women are employed in war 
work in the five Canadian plants. 


Ford to Produce 
Big Gliders 


DEARBORN.—tTransport gliders, 
designed to carry 15 fully equipped 
soldiers will be manufactured by 
Ford Motor Co. in one of its plants 
in the Upper Peninsula of Michi- 
gan, it was announced Friday. 


The glider-building program was 
begun by Ford engineers last May 
and the first completed glider was 
put through successful tests re- 
cently at the Ford Airport by Col. 
Frederick R. Dent jr., director of 
the Army glider development pro- 
gram, and Maj. Bruce B. Price, 
director of the glider unit at 
Wright Field, O. 


J 


BAD NEWS for the Axis is packed in this picture of a constant stream 
of medium bomber rear fuselage sections now flowing in mass production at 


Hudson Motor Car Co.’s airframe plant in Detroit. 


This line of completed 


sections, going through final inspection, extends beyond the rapge of the 


camera. 
flown to the battlefronts. 


These sections are shipped to a central assembly point, tested and 


















and the writer's 


A UTOMOBILE dealers are get- 

ting along this year much 
better than they expected. I know 
of none who have gone out of busi- 
ness, except for those fringe deal- 
ers who probably ought not to have 
been in business anyway—multiple 
dealers who merely had a sales- 
room, no service, and whose stra- 
tegy of doing business was cutting 
prices on new cars, Some dealers 
have liquidated to go into govern- 
ment service, and a few other deal- 
ers were at the retirement stage, 
anyway. 

What is contributing a lot to- 
ward keeping dealers in business 
this year is the ability to get 
full list price on the new cars 
they sell. In many instances, this 
profit has been necessary to keep 
them in the black, Now, many 
dealers are looking to the time 
after July 1 next year when there 
will be no new cars or trucks to 
sell, and laying their plans and 
getting set in practices that will 
continue them at a profit for the 
duration. This is going to be a 
wonderful business after the war. 
The automobile industry will 
again, I am sure, be the leader in 
restored peacetime pursuits, and 
there will be a pent-up demand 
for cars that won’t be satisfied 
for several years, depending upon 
the length of the war. 

* * * 


Manpower 
Big Problem 


E experience dealers are going 
through now is going to stand 
them in good stead—they are go- 
ing to be on a more firm founda- 
tion, similar to a public utility, 
serving the daily needs of their 
clients, rather than looking for 
their income entirely from new-car 
profits. It is well now, before it is 
absolutely necessary, to plan for 
future operations, and in those 
plans consideration must be given 
to business that can be promoted 
with minimum manpower, because 
it is quite reasonable to assume 
that as we go further into the war, 
the difficulties with the manpower 
situation in the automobile business 
will increase rather than diminish. 
Many suggestions could be 
made along the line of proper 
Pp g now, and I have two 
suggestions as a result of talks 
with many dealers to which, if 
you haven’t them already in 
operation, I suggest you give 
careful consideration, 
* * * 


Glass Is Easy 
To Sell 


E first is the selling of glass. 

There are no priorities on glass, 
and in replacing discolored or dam- 
aged glass, you are boosting the 
value of the car, increasing its 
safety, and making it more com- 
fortable, particularly now that win- 
ter is coming on. It doesn’t re- 
quire an inventory of any equip- 
ment to make this profit if you 
want to operate through your local 
glass jobber or glass dealer. It is 
merely a question of taking an 
order and delivering the car to the 
jobber, or having the jobber’s man 
come over and install the glass 
while they are doing other work 
on the car. It doesn’t take any 
particular equipment or skill, how- 
ever, to cut and install the glass 
yourself. Glass comes in stock 
sizes for all big production models, 
and the jobber will supply you with 
a pattern service to aid in cutting 
the special sizes to meet the re- 


Akron New Car Sales 
Up Only Slightly 
AKRON.—One more new auto- 
mobile was sold by Akron dealers 
for the week ending Oct. 22, than 
in the previous week when 18 cars 
were sold. In the same week a 
year ago 136 new cars were sold. 
Used car sales week ending Oct. 
22 were 169, compared with 167 the 
previous week and 374 the corres- 
ponding week in 1941. 


Dealers tell me 


By John 0. Munn 


Dealers’ or satesmen’s comments, question 
addressed to John 0. Munn in re. ; 


name will be kept in confidence if requested. 











or requests may be 
care of Automotive News, Detroit, 







quirements of old or small-produc- 
tion cars. 

Glass is one of the easiest 
things to sell, because every time 
a driver comes into a service sta- 
tion the car automatically ex- 
poses its need for glass to any 
alert service salesman. The sell- 
ing job isn’t difficult, because 
just now most owners of such 
cars have plenty of money. They 
realize that buying the glass 
really isn’t spending money—it 
is increasing the value of the 
car by at least the amount of the 
cost of installation. It is a safety 
measure, too, because any car 
with a discolored windshield 
might cause a serious wreck. 
Then, in wintertime, the car with 
broken glass isn’t possible to heat 
and for that reason the time is 
ripe now for selling glass. 

* * * 


Touch-Up Jobs 


Another Item 

NOTHER reason, dealers tell 

me, that helps in making the 
suggestion and sale, is that in 
many cases the cost of the glass 
installation is covered by the own- 
er’s insurance, but the owner, until 
the dealer reminded him, hasn’t 
checked up on his policy or thought 
of the possibility of entering a 
claim. 

Another service that doesn’t 
take skilled help, is easily sold, 
adds much to the satisfaction of 
the owner, and brings a good in- 
come to the dealer, is what might 
be termed “touch-up jobs.” 


* * * 


Satisfies Owner, 


Profits Dealer 

LETTER is sent to all car 

owners who bought a year or 
two ago, who are still proud of 
their cars and realize they can’t 
replace them, and who are inter- 
ested not only in keeping them 
protected from deterioration, but 
spic and span in appearance. 

The letter sets forth that the 
dealer will wash the car 
thoroughly, clean off all rust 
spots and touch up with match- 
ing color, paint even the under- 
side of the chassis, the motor, 
and the motor fittings, and in- 
clude a wax job. This service is 
usually offered on late-model 
ears for $10. For older cars or 








cars that are in very bad condi- | 


tion, such a letter will develop a 
lot of complete paint jobs. But 
even the dealer who isn’t in a 
position to paint a complete car, 
will find he can handle a “touch- 
up” job easily. It brings satisfac- 
tion to the customer and profit to 


the dealer. 
* * * 


Public Needs 


Education 


| any dealer in America were 
to employ a public relations 
man, the first statement he would 
make regarding the dealer’s busi- 
ness would be very similar to that 
contained in the pamphlet entitled 
“The Automobile Dealer,” recently 
written by W. E. Holler, general 
sales manager of Chevrolet. If you 
are a Chevrolet dealer, and already 
have had this book, I hope you 
pass it around to your employes; 
I hope you show it to your news- 
papermen; I hope it will guide you 
in making talks before noon-day 
groups or other public or semi- 
public meetings. 


The public can’t get too much 
education during these times re- 
garding the importance of the 
automobile dealer and how he 
functions to strengthen the home 
front. The people in America 
have got to be mobile, if we are 
to impose upon our domestic 
economy a strong, vigorous war 
effort. If you have not received 
a copy of Holler’s pamphlet, ad- 
dress this column conductor, care 
of Automotive News. [Ill send 
you a copy direct with my com- 
pliments. 





New-Car Quotas 
For November 





State State 
Quota Reserve 
Alabama .......... 560 67 
Arizona ............ 201 24 
Arkansas .......... 340 41 
Northern California. 1,182 142 
Southern California. 1,417 170 
Colorado .......... 400 48 
Connecticut ........ 495 59 
Delaware .......... W7 9 
BOONES. ccccsccsreee 430 52 
rere 762 91 
DE 8.660650 00c0s ee 173 21 
ee 2,063 248 
CED. Svscrevscess 1,129 135 
I 8.564600. 0000008 704 St 
eee 494 59 
Kentucky ......... 539 65 
Louisiana ......... 510 61 
a a 146 18 
eee 650 78 
Massachusetts ..... 804 96 
SRPOMENEE ci rcccecee 3,035 364 
Minnesota ......... 774 93 
— s¥eeuven 332 40 
Missouri .......... 912 109 
Montana .......... 175 21 
Nebraska .......... 488 59 
PIOUS. be 0a0es0000 132 16 
New Hampshire.... 101 12 
New Jdersey........ 838 101 
New Mexico ...... 115 14 
New York ........ 1,923 231 
North Carolina .... 698 84 
North Dakota 115 14 
= roarreee 9557 307 
Oklahoma ......... 615 74 
eee 557 67 
Pennsylvania ...... “1,794 215 
Rhode Island ‘ 152 18 
South Carolina.... 395 47 
South Dakota .... 134 16 
Tennessee ......... 574 69 
MED S0s0sseedeevs 2,184 262 
ND e abs cen bees 291 35 
WOES. ciucisoces 96 12 
EE 0565065 006% 709 85 
Washington ....... 718 86 
West Virginia 310 37 
Wisconsin ......... 876 105 
WO OUEOE 565056060 124 15 
Dist. of Columbia. .. 200 24 
WEEE 6640 ivsauwes 35,000 4,200 
Regional Reserves 
ae ee 92 
Se err 283 
DED ME 6:06:6:466006 e000 389 
CE MD 68-068 8bi6 sch see: 229 
SE.  5i.e cca Utes corde 259 
PEE TEE 0:86 ciccsecseeuete 265 
DE EE v6005600008000% 67 
KS 216 
WE. Ge eewilte sevens sacs 1,800 


National Reservice 4,000. 


Quotas set for the territories of 
the United States for November are: 
Alaska, 10; Panama Canal Zone, 10; 
Puerto Rico, 20; Virgin Islands, 2. 
No quota was assigned for Hawaii, 
which is under military rule. 


Miss. Dealers 
Elect Williams 


To Presidency 


JACKSON, Miss.—Wayne C. Wil- 
liams has been elected president of 
Mississippi Automobile Dealers 
Assn, to succeed W. C. Reed, of 
Jackson. Williams is president of 
Delta Chevrolet Co., Greenwood. 

Reelected are Sidney A. Robin- 
son, Jackson, vice-president, and 
J. D. Wise, Hazlehurst, secretary. 








Here Are Facts 
On Idle Tires 


To clarify any misunderstand- 
ing concerning certain provi- 
sions of the Idle Tire Plan, 
which went into effect. Oct. 15, 
NADA cites these points: 
First, Owners of cars equip- 
ped with six wheels are expected 
to surrender all over five. 
Second, Automobile dealers 
are not required to turn in their 
stocks of used tires. 

Third, The plan does not apply 
to commercial vehicles but the 
government is anxious to secure 
all available truck tires and 
tubes and will purchase them in 
the same manner. 





Los Angeles, ordered all old 
salvage drive. 


Interested Dealers Urged: 





Contact OPA Boards 
For Tire-Test Data 


DETROIT. — Local OPA boards | 
will appoint inspectors and _ in- 
spection stations, in sufficient num- 
bers to establish and maintain the 
new tire program. Auto dealers in- 
terested are urged to contact their 
local boards for information. 

Following instructions are given 
by OPA in reference to the ap- 
pointment and qualifications of in- 
spectors: 

(a) Must be an experienced tire 
man, familiar with tire servicing 
and maintenance. 

(b) Must have necessary inspec- 
tion equipment. 

(c) Must be of sound reputation, 
fair and honest in his dealings and 
well accepted in his community. 

“The local board should appoint 
all applicants who are able to 
qualify as inspectors. 

“Inspector is to give vehicle 
owner efficient and courteous in- 
spection service, and assist him in 
every way to keep tires and tubes 
in serviceable condition. Vehicles 
must be maintained in service with 
the greatest possible conservation 
of rubber. 

Regarding stations: 

“It is desirable to have an in- 





Scrap-Bumpers 
Proposal Vetoed 


In Cincinnati 


CINCINNATI.—Automobile deal- 
ers of this trade area turned 
thumbs down on the proposal to 
remove steel bumpers from cars 
in order to get more metal for the 
nation’s scrap pile. Directors of 
the Cincinnati Automobile Dealers 
Assn. voted to postpone indefinitely 
any action looking toward replace- 
ment of steel bumpers with wood 
or other substitutes. 

The Cincinnati dealers took the 
attitude that bumpers still are too 
important as a safety device to 
permit their removal while traffic 
continues to be congested in urban 
centers. Bumpers are integral parts 
of late model cars and their re- 
moval would affect adversely both 
safety and appearance. 

It was reported that rural dis- 
tricts are cluttered with metal 
scrap, and its transfer to steel mills 
would relieve the shortage mate- 
rially. It is believed here that, 
when the government considers it 
necessary to ask for bumpers as 
scrap metal, it will requisition not 
only bumpers but cars that are 
considered in the unroadworthy 
jalopy class. 


spection station for every 360 mo- 
tor vehicles registered. 

“Stations are to be identified by 
number and location. . 

“Owner not required to go to 
same station (or inspector) for 
each inspection. 

“List of all inspectors and sta- 
tions serving its territory, by name, 
number and location, must be 
posted with local board. 

“Violations on part of inspector 
or station will be dealt with 
promptly. Careless or dishonest in- 
spection or collusion will be cause 
for withdrawal or station’s inspec- 
tion authority. 


Minn. Dealers 
Set Conclave 


For This Week 


MINNEAPOLIS.—The 23rd an- 
nual convention of the Minnesota 
Automobile Dealers Assn. will be 
held here Nov. 4-5. Outstanding 
speakers and authorities on the 
present problem facing business 
men, automobile dealers in particu- 
lar, will be on hand. 

Tentatively, it has been arranged 
to have a directors meeting on 
Wednesday to which all dealers of 
the state are invited. Thursday the 
entire day will be consumed with 
presentation and explanation of the 
problems automobile dealers are 
facing. 

Arrangements are being made to 
carry out the evening program in 
the same manner as it has been in 
the past few years. This program 
was voted for unanimously at a 
directors meeting held Sept. 4, the 
dealers present at that meeting 
feeling that this form of relaxation 
after a concentration on business 
problems was a_ stimulation to 
every dealer who had attended in 
the past. 


Cincinnati Family Dinner 
Is Set for Dec. 14 


CINCINNATI. — Annual family 
dinner for members of the Cincin- 
nati Automobile Dealers Assn. will 
be held Dec. 14. Problems peculiar 
to dealers in this area will be con- 
sidered in a question-and-answer 
hour. 

A streamlined budget to main- 
tain the organization during 1943 
will be adopted. Committee ap- 
pointed to arrange the affair in- 
cludes Joe Busam, chairman; 
Harry Heidt, Fred Rengers and 
A. F. Kersten. 





Taylor Elected President— 





Canadian Dealers Fearful 
Over Mechanic Shortage 


TORONTO.—One hundred repre- 
sentatives of the newly formed 
Federation of Automobile Assns., 
of Canada, representing the trade 
from Halifax to Vancouver, held 
their first annual convention here 
last week and elected C. Douglas 
Taylor, of Montreal, as president. 

He succeeds R. B. Perrault, of 
Montreal, who has joined the War- 





HAROLD W. TUTTLE (left), general manager of Howard Automobile Co., 
keys to be collected around the eompany for the 
He is shown with E. 
the 6,350 keys collected around the building. Tota 


Z. Croxal (right) weighing in some of 
weight was 105 pounds. 


time Information Board. 

Other officers are Harry Doughty 
of Toronto, vice-president, repre- 
senting Central Canada; J. : 
Powell of Vancouver, vice-presi- 
dent, representing Western Can- 
ada; James O’Brien of St. John, 
N. B., vice-president, representing 
Eastern Canada; E. L. DuBois, of 
Hamilton, honorary secretary; J. 
A. Hearn of Toronto, treasurer; 
H. B. Moore of Toronto, managing 
director; R. H. Pattison of Mont- 
real, director for importers. 

Other directors of the federation 
are Stanley Rafuse of Bridge- 
water, N. S.; O’Brien; P. O. Messier 
and C. D. Taylor of Montreal; 
Doughty; J. T. Labadie of Wind- 
sor; C. D. Roblin of Winnipeg; 
John Gordon of Regina; R. V. 
Price of Edmonton, and Powell. 

Discussion at the convention re- 
vealed automobile dealers through- 
out Canada are worried over the 
shortage of manpower. 

One Toronto dealer said that 
45 dealers in his city, who han- 
dled 75.5 percent of the business, 
had a record high employment 
list of 600 fully qualified me- 
chanics and 126 apprentices in 
1941, but that those numbers had 
dwindled to 246 mechanics and 
54 apprentices by October. 
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Cites Methods 
For Protecting 


Parts Shipments 


TORONTO.—Methods by which 
automotive parts are now being 
protected against rust and corro- 
sion during shipment to the world’s 
battlefronts, were explained to the 
Society of Automotive Engineers 
here recently by Jack E, Harper, 
of Ford Motor Co., and Ralph 
Shelley, of Chrysler Corp. 

Explaining that in prewar days 
shipments could be expected to be 
delivered within a month, Harper 
said that they were delayed now 
as much as six months because of 
a variety of reasons, including the 
slow speed at which convoys are 
forced to travel. 

As a result, he said, the ship- 
ments are Often affected by sea 
air, salt water and extremes in 
temperatures, particlularly in ship- 
ments to Egypt, where tempera- 
tures vary as much as 90 degrees 
in a day. 

The consequence was that most 
automotive parts arrived in useless 
condition, he said. Movies were 
shown to the automotive engineers 
to illustrate great junk piles re- 
sulting from rust and corrosion. 

Working together, Ford and 
Chrysler have perfected a ma- 
terial which will resist a_ salt 
spray test for 500 hours. Harper 
said that every day better methods 
of protection are being discovered. 
Wax and cellophane also have 
proved. useful, he said, in addition 
to the new anti-rust compound, 
contents of which he did not name. 

Chairman of the meeting, held in 
Toronto’s Royal York Hotel, was 
J. H. Hickey, general manager of 
the Service Division of the Chrys- 
ler Corp. 


Converts Garage 


MILWAUKEE.—Jack Andres, opera- 
tor of the Andres Motor Sales Co. here, 
has converted his garage into a ma- 
chine shop and is employing a dozen 
persons in the manufacture of war 
materials. Associated with Andres in 
the project are William E. Zeige, an 
industrial engineer, and Mrs. Jack 
Andres, chief inspector, a WAAC 
awaiting her call to duty. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 





ANTI-TANK VEHICLES, manufactured by Dodge, 
maneuvers somewhere in the Southwest. 
trucks made by Dodge and haye been used extensively in training the nation’s 
Mounting a 37-millimeter anti-tank gun behind an 
armor plate shield, they can readily be maneuvered on the field of battle. 
This truck is a low silhouette % ton 4 x 4 Dodge and can travel at speeds 
jn excess of 50 miles an hour over almost any kind of terrain. 


tank destroyer forces. 


Congress Draws 10,000 Persons— 





Plant ‘Safety Cynics’ 


Assailed by 


By Mel Adams 
Staff Correspondent 

CHICAGO.—With meetings held 
in three large hotels, the 31st an- 
nual National Safety Congress and 
Exposition, streamlined from five to 
three days in duration, attracted 
10,000 delegates and visitors here 
last week. 

Automotive men were prominent 
in the deliberations at two of the 
sessions set aside for them. Paul 
S. Strecker, of the flying boat divi- 
sion of Nash-Kelvinator Corp., pre- 
sided at the Tuesday morning meet- 
ing of the automotive and machine 
shop section, and M. J. McCarthy, 
of Fisher Body Corp., at the after- 
noon meeting. One of the major 
speakers at the morning meeting 
was John Haien, of Chrysler Corp., 
who discussed the subject of new 
recruits in war plants. 

Under McCarthy’s direction, a 
foreman’s demonstration was 
staged to dramatize the relation- 
ship of accident prevention to other 
plant operations, such as produc- 
tion, costs, personnel and depart- 
mental efficiency. 

The principal speakers, both from 
the Office of Defense Transporta- 
tion, at the commercial vehicle sec- 
tion meetings were H. H. Kelly 
and John L. Rogers. 

Speakers agreed that safety is 
even more important in the war- 


FOB 
Factory 


By A. H. Allen 


THE WOLVES are starting to 
howl again about maladministra- 
tion of the iron and steel scrap 
collections cam- 
paigns now under 
way, aimed at 
bringing steel mill 
inventories of 
scrap up to 7,000,- 
000 tons by the 
first of the year. 
It is alleged that 
mountainous piles 
of accumulated 
scrap throughout 
the country are 
not moving to the 
steel mills and 
foundries, and as a result the pub- 
lic is losing faith in the ability of 
government officials to handle the 
collections, and is questioning the 
expressed critical need for scrap. 

Unfortunately there is much 
justification for the howling. The 
scrap is not moving for several 
important reasons. In the first 
place the material collected from 
homes and out-of-the-way metro- 
politan areas is the worst kind 
of stuff to sort, classify and pre- 
pare for melting. Wood must be 
cleared out of it, rubber cut 
away, copper and other non- 
ferrous metals separated, all 


(Continued on Page 19. Col. 5) 































being used in Army 
These vehicles are the newest Army 





U.S. 


time era of curtailed automotive 
operations than under normal 
conditions, Accidents are costlier 
in men who are difficult to re- 
place and in equipment which is 
a problem to renew. The situa- 
tion, they said, applies to trucks, 
cars for war workers, school 
buses and other vehicles, as well 
as to personnel. 

A campaign to raise $5,000,000 
among industries to curtail acci- 
dents was announced during the 
congress by the National Safety 
Council, its sponsor. 

The exposition included 88 ex- 
hibits of clothing, shoes, eye shields, 
ladders, scaffolding and numerous 
other types of safety equipment. 

Censure of what he_ termed 
“safety cynics” was leveled by V. 
A. Zimmer, of the U. S. department 
of labor. 

“Too frequently, the safety cynic 
is typified by the industrial 
executive who conceives safety as 
@ nuisance and mere sentimental 
claptrap to encroach upon his 
valuable time and talents,” Zim- 
mer declared, “The most dan- 






Makers May Apply 


For More Materials 

WASHINGTON.—Manufactur- 
ers working under the Produc- 
tion Requirements Plan, who 
have urgent need of material 
over and above the amounts 
authorized for fourth-quarter 
use, may apply for additional 
quantities on Form PD-25F, but 
are warned that only applica- 
tions covering material neces- 
sary to the war effort or for 
essential civilian uses can be 
considered, according to instruc- 
tions announced by the War 
Production Board. 

In adjusting requirements for 
the last three months of this 
year to match available supplies, 
it was found necessary to reduce 
requests by companies operating 
under PRP from a moderate 
amount in the case of direct 
military items to a substantial 
amount in the case of less essen- 
tial products, and only relatively 
small quantities of materials in 
addition to those already allotted 
are available for distribution. 

























































gerous and most numerous type 
of safety cynic in management is 
the one who really believes that 
‘accidents will happen.’ Another 
is the executive who believes in 
accident prevention in principle. 
He may employ a safety engineer 
but makes him subservient to 
everyone but the office boy. 


“A recent government analysis 
revealed that only 34 percent of 
our war contract plants today keep 
any kind of an accident frequency 
record.” 

William A. Irvin, director and 
former president of the United 
States Steel Corp., and chairman 
of the National Safety Council’s 
board of trustees, stated that acci- 
dents this year will cost the na- 
tion in lost man days an amount 
of labor that could build 23,000 fly- 
ing fortresses. 

“About half our country’s work- 
ers and nine-tenths of the popula- 
tion are still not reached to any 
practical extent by well-planned 
and systematic safety activities,” 
Irvin asserted. “Accidents still 
represent a yearly charge of $85 a 
year against every family in the 
United States. They are still rob- 
bing us of 480 million man-days a 
year.” 


Will Ship Ford Tire 


Plant to Russia 

DEARBORN. —U. S. govern- 
ment and Ford Motor Co. have 
completed arrangements under 
which the Ford tire plant at 
the Rouge will be dismantled 
and shipped to Russia, it was 
announced Friday. 

The tire plant has been termed 
the most advanced factory of its 
type in the world, It cost $5,- 
600,000 to build in 1938. 












“VOLUME PRODUCTION for Victory,’’ Chevrolet’s new wartime slogan, 
is illustrated in this view of the giant aviation engine plant where Chevrolet 
is applying automotive mass production to the manufacture of airplane motors. 
One of the great sources of supply of the Pratt & Whitney engine, Chevrolet 
is building toward peak volume output of this motor, a great ‘‘standard’”’ 


aircraft engine. 


Shown here are engineers and production men checking each 


engine prior to shipment to the various aviation companies Chevrolet supplies. 


Individually cradl 


nearing completion on one of the assemb 
Here skilled workmen, 
motors, speed the flow of armament for the Unite 


engine plant. 


on wheeled mounts —agper picture), these engines are 


y lines at Chevrolet’s aircraft 


who once produced car and truck. 


GM War-Materiel Deliveries 
Already Top Billion 


NEW YORK.—General Motors 
announced that deliveries of war 
materials from its plants in the 
United States and Canada during 
1942 now exceed $1,000,000,000. De- 
liveries in September totaled $212,- 
851,360, bringing the total for the 
first nine months of this year to 
$1,203,849,889, compared with $406,- 
149,273 of war materials delivered 
in all of 1941. 

A summary of deliveries follows: 


1942 Monthly 
SRDUBIT ics 60s ctsieees $ 78,048,424 
WOUCUEES 5086s eeeawiess 84,084,535 
DEMO Gascneneusevcanen 95,346,412 
MES. kicessenuwecsavess 110,026,601 
| ee ee ree 119,332,116 
MEE és .04 pase aawSbaeeeee 141,601,064 
BME cccceneee ae eee eases 156,892,348 
POOLE OT PET 205,667,029 
NEED ok ks teense 212,851,360 
3003 00 GORE: 6 aiskcnss $1,203,849,889 


1941-1942 QUARTERLY 
1941—First Quarter ...$ 56,619,168 
Second Quarter .. 75,180,914 


Third Quarter ... 115,879,493 
Fourth Quarter .. 158,469,698 
1942—First Quarter .... 257,479,371 
Second Quarter .. 370,959,781 
Third Quarter ... 575,410,737 


__ General Motors employment also 


is increasing rapidly. During the 
week ended Oct. 11, total GM hour- 
ly-rated factory employment in 
the United States was 262,549, an 
increase of 12,199 over the week 
ended Sept. 13. This brought the 
total employment in the United 
States to approximately 328,584. In 
addition, approximately 12,885 men 
and women are employed in war 
work in the five Canadian plants. 


Ford to Produce 
Big Gliders 


DEARBORN.—Transport gliders, 
designed to carry 15 fully equipped 
soldiers will be manufactured by 
Ford Motor Co. in one of its plants 
in the Upper Peninsula of Michi- 
gan, it was announced Friday. 

The glider-building program was 
begun by Ford engineers last May 
and the first completed glider was 
put through successful tests re- 
cently at the Ford Airport by Col. 
Frederick R. Dent jr., director of 
the Army glider development pro- 
gram, and Maj. Bruce B. Price, 
director of the glider unit at 
Wright Field, O. 





BAD NEWS for the Axis is packed in this picture of a constant stream 
| of medium bomber rear fuselage sections now flowing in mass production at 


Hudson Motor Car Co.’s airframe plant in Detroit. 


This line of completed 


sections, going through final inspection, extends beyond the rapge of the 


camera. 
flown to the battlefronts. 


These sections are shipped to a central assembly point, tested and 
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A UTOMOBILE dealers are get- 
ting along this year much 
better than they expected. I know 
of none who have gone out of busi- 
ness, except for those fringe deal- 
ers who probably ought not to have 
been in business anyway—multiple 
dealers who merely had a sales- 
room, no service, and whose stra- 
tegy of doing business was cutting 
prices on new cars. Some dealers 
have liquidated to go into govern- 


» ment service, and a few other deal- 


ers were at the retirement stage, 
anyway. 

What is contributing a lot to- 
ward keeping dealers in business 
this year is the ability to get 
full list price on the new cars 
they sell. In many instances, this 
profit has been necessary to keep 
them in the black, Now, many 
dealers are looking to the time 
after July 1 next year when there 
will be no new cars or trucks to 
sell, and laying their plans and 
getting set in practices that will 
continue them at a profit for the 
duration. This is going to be a 
wonderful business after the war. 
The automobile industry will 
again, I am sure, be the leader in 
restored peacetime pursuits, and 
there will be a pent-up demand 
for cars that won’t be satisfied 
for several years, depending upon 
the length of the war. 

* * * 


Manpower 


Big Problem 


je experience dealers are going 
through now is going to stand 
them in good stead—they are go- 
ing to be on a more firm founda- 
tion, similar to a public utility, 
serving the daily needs of their 
clients, rather than looking for 
their income entirely from new-car 
profits. It is well now, before it is 
absolutely necessary, to plan for 
future operations, and in those 
plans consideration must be given 
to business that can be promoted 
with minimum manpower, because 
it is quite reasonable to assume 
that as we go further into the war, 
the difficulties with the manpower 
situation in the automobile business 
will increase rather than diminish. 

Many suggestions could be 
made along the line of proper 
Dp g now, and I have two 
suggestions as a result of talks 
with many dealers to which, if 
you haven’t them already in 
operation, I suggest you give 
careful consideration, 

* * * 


Glass Is Easy 
To Sell 


E first is the selling of glass. 

There are no priorities on glass, 
and in replacing discolored or dam- 
aged glass, you are boosting the 
value of the car, increasing its 
safety, and making it more com- 
fortable, particularly now that win- 
ter is coming on, It doesn’t re- 
quire an inventory of any equip- 
ment to make this profit if you 
want to operate through your local 
glass jobber or glass dealer. It is 
merely a question of taking an 
order and delivering the car to the 
jobber, or having the jobber’s man 
come over and install the glass 
while they are doing other work 
on the car. It doesn’t take any 
particular equipment or skill, how- 
ever, to cut and install the glass 
yourself. Glass comes in stock 
sizes for all big production models, 
and the jobber will supply you with 
a pattern service to aid in cutting 
the special sizes to meet the re- 


Akron New Car Sales 
Up Only Slightly 
AKRON.—One more new auto- 
mobile was sold by Akron dealers 
for the week ending Oct. 22, than 
in the previous week when 18 cars 
were sold. In the same week a 
year ago 136 new cars were sold. 
Used car sales week ending Oct. 
22 were 169, compared with 167 the 
previous week and 374 the corres- 
ponding week in 1941. 


Dealers tell me 


By John 0. Munn 


Dealers’ or satesmen’s comments, questions 
addressed to John O. Munn in care of Automotive 
and the writer's namo will be kept in confidence 
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News, Detroit, 
if requested. 


quirements of old or small-produc- 
tion cars. 

Glass is one of the easiest 
things to sell, because every time 
a driver comes into a service sta- 
tion the car automatically ex- 
poses its need for glass to any 
alert service salesman, The sell- 
ing job isn’t difficult, because 
just now most owners of such 
cars have plenty of money. They 
realize that buying the glass 
really isn’t spending money—it 
is increasing the value of the 
car by at least the amount of the 
cost of installation. It is a safety 
measure, too, because any car 
with a discolored windshield 
might cause a serious wreck. 
Then, in wintertime, the car with 
broken glass isn’t possible to heat 
and for that reason the time is 
ripe now for selling glass. 

* * * 


Touch-Up Jobs 


Another Item 


NOTHER reason, dealers tell 

me, that helps in making the 
suggestion and sale, is that in 
many cases the cost of the glass 
installation is covered by the own- 
er’s insurance, but the owner, until 
the dealer reminded him, hasn’t 
checked up on his policy or thought 
of the possibility of entering a 
claim. 

Another service that doesn’t 
take skilled help, is easily sold, 
adds much to the satisfaction of 
the owner, and brings a good in- 
come to the dealer, is what might 
be termed “touch-up jobs.” 


* * * 


Satisfies Owner, 


Profits Dealer 

LETTER is sent to all car 

owners who bought a year or 
two ago, who are still proud of 
their cars and realize they can’t 
replace them, and who are inter- 
ested not only in keeping them 
protected from deterioration, but 
spic and span in appearance. 

The letter sets forth that the 
dealer will wash the car 
thoroughly, clean off all rust 
spots and touch up with match- 
ing color, paint even the under- 
side of the chassis, the motor, 
and the motor fittings, and in- 
clude a wax job. This service is 
usually offered on late-model 
ears for $10. For older cars or 
cars that are in very bad condi- 
tion, such a letter will develop a 
lot of complete paint jobs. But 
even the dealer who isn’t in a 
position to paint a complete car, 
will find he can handle a “touch- 
up” job easily. It brings satisfac- 
tion to the customer and profit to 


the dealer. 
* 


Public Needs 


Education 


Fr. any dealer in America were 
to employ a public relations 
man, the first statement he would 
make regarding the dealer’s busi- 
ness would be very similar to that 
contained in the pamphlet entitled 
“The Automobile Dealer,” recently 
written by W. E. Holler, general 
sales manager of Chevrolet. If you 
are a Chevrolet dealer, and already 
have had this book, I hope you 
pass it around to your employes; 
I hope you show it to your news- 
papermen; I hope it will guide you 
in making talks before noon-day 
groups or other public or semi- 
public meetings. 


The public can’t get too much 
education during these times re- 
garding the importance of the 
automobile dealer and how he 
functions to strengthen the home 
front. The people in America 
have got to be mobile, if we are 
to impose upon our domestic 
economy a strong, vigorous war 
effort. If you have not received 
a@ copy of Holler’s pamphlet, ad- 
dress this column conductor, care 
of Automotive News. [ll send 
you a copy direct with my com- 
pliments. 


« 















New-Car Quotas 
For November 








State State 
Quota Reserve 
ED, 6 veins eaces 560 67 
APIGOBR 2.0 .cccsccce 201 24 
Arkansas .......... 340 41 
Northern California. 1,182 142 
Southern California. 1,417 170 
Colorado .......... 400 48 
Connecticut ........ 495 59 
Delaware .......... W7 9 
OPED: 6.00 0860000 60 430 52 
ae 762 91 
Nas 6orcveeeecs 173 21 
aaa 2,063 248 
eee 1,129 135 
errr 704 84 
eee 494 59 
Kentucky ......... 539 65 
Louisiana ......... 510 61 
EE 6606064506000 146 18 
a, ae 650 78 
Massachusetts ..... 804 96 
ED s.06.0.508-06-8 3,035 364 
Minnesota ......... WA 93 
re pea eveeeees 332 40 
ee 912 109 
PEOMEBMR occ csccces 175 21 
Nebraska .......... 488 59 
TEU, 00s. ci5s0000s 132 16 
New Hampshire.... 101 12 
New Jersey........ 838 101 
New Mexico ...... 115 14 
New York ........ 1,923 231 
North Carolina 698 Bt 
North Dakota 115 14 
teh nas v6.0 %.6.860.0.6 9357 307 
Oklahoma ......... 615 74 
SE, |. $65 60-000805 557 67 
Pennsylvania ...... 1,794 215 
Rhode Island .... 152 18 
South Carolina.... 395 47 
South Dakota .... 134 16 
Tennessee ......... 574 69 
PD 6.666560 0 60.0 2,184 262 
EE Ob Ab eds 66s 6e es 291 35 
DOES 60 see ves 96 12 
wi ee 709 85 
Washington ....... 718 86 
West Virginia .... 310 37 
Wisconsin ......... 876 105 
WOOL a x 0:6.65656.0% 124 15 
Dist. of Columbia... 200 24 
MEE iwSiieiveens 35,000 4,200 
Regional Reserves 
CE WM berecrccvdersetes 92 
ge er 283 
SE MN. s.60bcsoeeeseses 389 
SE Se 60.s606beebeene< 229 
CE: Ml Sides kaa cwsevesee 259 
WE 665460008 seades 265 
SE, WO. 6406080260000 67 
BOUGNON VERE occcscesscsecs 216 
WEE 4068s sda yecnsediacs 1,800 


National Reservice 4,000. 


Quotas set for the territories of 
the United States for November are: 
Alaska, 10; Panama Canal Zone, 10; 
Puerto Rico, 20; Virgin Islands, 2. 
No quota was assigned for Hawaii, 
which is under military rule. 


Miss. Dealers 


Elect Williams 
To Presidency 


JACKSON, Miss.—Wayne C. Wil- 
liams has been elected president of 
Mississippi Automobile Dealers 
Assn, to succeed W. C. Reed, of 
Jackson. Williams is president of 
Delta Chevrolet Co., Greenwood. 

Reelected are Sidney A. Robin- 
son, Jackson, vice-president, and 
J. D. Wise, Hazlehurst, secretary. 








Here Are Facts 
On Idle Tires 


To clarify any misunderstand- 
ing concerning certain provi- 
sions of the Idle Tire Plan, 
which went into effect. Oct. 15, 
NADA cites these points: 

First, Owners of cars equip- 
ped with six wheels are expected 
to surrender all over five. 

Second, Automobile dealers 
are not required to turn in their 
stocks of used tires. 

Third, The plan does not apply 
to commercial vehicles but the 
government is anxious to secure 
all available truck tires and 
tubes and will purchase them in 
the same manner. 


Los Angeles, ordered all old 
salvage drive. 





Interested Dealers Urged: 





Contact OPA Boards 
For Tire-Test Data 


DETROIT. — Local OPA boards | 
will appoint inspectors and _ in- 
spection stations, in sufficient num- 
bers to establish and maintain the 
new tire program. Auto dealers in- 
terested are urged to contact their 
local boards for information. 

Following instructions are given 
by OPA in reference to the ap- 
pointment and qualifications of in- 
spectors: 

(a) Must be an experienced tire 
man, familiar with tire servicing 
and maintenance. 

(b) Must have necessary inspec- 
tion equipment. 

(c) Must be of sound reputation, 
fair and honest in his dealings and 
well accepted in his community. 

“The local board should appoint 
all applicants who are able to 
qualify as inspectors. 

“Inspector is to give vehicle 
owner efficient and courteous in- 
spection service, and assist him in 
every way to keep tires and tubes 
in serviceable condition. Vehicles 
must be maintained in service with 
the greatest possible conservation 
of rubber. 

Regarding stations: 

“It is desirable to have an in- 


Scrap-Bumpers 


Proposal Vetoed 


In Cincinnati 


CINCINNATI.—Automobile deal- 
ers of this trade area turned 
thumbs down on the proposal to 
remove steel bumpers from cars 
in order to get more metal for the 
nation’s scrap pile. Directors of 
the Cincinnati Automobile Dealers 
Assn, voted to postpone indefinitely 
any action looking toward replace- 
ment of steel bumpers with wood 
or other substitutes. 


The Cincinnati dealers took the 
attitude that bumpers still are too 
important as a safety device to 
permit their removal while traffic 
continues to be congested in urban 
centers. Bumpers are integral parts 
of late model cars and their re- 
moval would affect adversely both 
safety and appearance. 

It was reported that rural dis- 
tricts are cluttered with metal 
scrap, and its transfer to steel mills 
would relieve the shortage mate- 
rially. It is believed here that, 
when the government considers it 
necessary to ask for bumpers as 
scrap metal, it will requisition not 
only bumpers but cars that are 
considered in the unroadworthy 
jalopy class. 


spection station for every 360 mo- 
tor vehicles registered. 

“Stations are to be identified by 
number and location. 5 

“Owner not required to go to 
same station (or inspector) for 
each inspection. 

“List of all inspectors and sta- 
tions serving its territory, by name, 
number and location, must be 
posted with local board. 

“Violations on part of inspector 
or station will be dealt with 
promptly. Careless or dishonest in- 
spection or collusion will be cause 
for withdrawal or station’s inspec- 
tion authority. 


Minn. Dealers 
Set Conclave 
For This Week 


MINNEAPOLIS.—The 23rd an- 
nual convention of the Minnesota 
Automobile Dealers Assn. will be 
held here Nov. 4-5. Outstanding 
speakers and authorities on the 
present problem facing business 
men, automobile dealers in particu- 
lar, will be on hand. 

Tentatively, it has been arranged 
to have a directors meeting on 
Wednesday to which all dealers of 
the state are invited. Thursday the 
entire day will be consumed with 
presentation and explanation of the 
problems automobile dealers are 
facing. 

Arrangements are being made to 
carry out the evening program in 
the same manner as it has been in 
the past few years. This program 
was voted for unanimously at a 
directors meeting held Sept. 4, the 
dealers present at that meeting 
feeling that this form of relaxation 
after a concentration on business 
problems was a_ stimulation to 
every dealer who had attended in 
the past. 


Cincinnati Family Dinner 
Is Set for Dec. 14 

CINCINNATI. — Annual family 
dinner for members of the Cincin- 
nati Automobile Dealers Assn. will 
be held Dec. 14. Problems peculiar 
to dealers in this area will be con- 
sidered in a question-and-answer 
hour. 

A streamlined budget to main- 
tain the organization during 1943 
will be adopted. Committee ap- 
pointed to arrange the affair in- 
cludes Joe Busam, chairman; 
Harry Heidt, Fred Rengers and 
A. F. Kersten. 





Taylor Elected President— 





Canadian Dealers Fearful 
Over Mechanic Shortage 


TORONTO.—One hundred repre- 
sentatives of the newly formed 
Federation of Automobile Assns., 
of Canada, representing the trade 
from Halifax to Vancouver, held 
their first annual convention here 
last week and elected C. Douglas 
Taylor, of Montreal, as president. 

He succeeds R. B. Perrault, of 
Montreal, who has joined the War- 





HAROLD W. TUTTLE (left), general manager of Howard Automobile Co., 
keys to be collected around the eompany for the 
He is shown with E. 
the 6,350 keys collected around the building. 


Z. Croxal (right) weighing in some of 
Total weight was 105 pounds. 


time Information Board. 

Other officers are Harry Doughty 
of Toronto, vice-president, repre- 
senting Central Canada; J. S. 
Powell of Vancouver, vice-presi- 
dent, representing Western Can- 
ada; James O’Brien of St. John, 
N. B., vice-president, representing 
Eastern Canada; E. L. DuBois, of 
Hamilton, honorary secretary; J. 
A. Hearn of Toronto, treasurer; 
H. B. Moore of Toronto, managing 
director; R. H. Pattison of Mont- 
real, director for importers. 

Other directors of the federation 
are Stanley Rafuse of Bridge- 
water, N. S.; O’Brien; P. O. Messier 
and C. D. Taylor of Montreal; 
Doughty; J. T. Labadie of Wind- 
sor; C. D. Roblin of Winnipeg; 
John Gordon of Regina; R. V. 
Price of Edmonton, and Powell. 

Discussion at the convention re- 
vealed automobile dealers through- 
out Canada are worried over the 
shortage of manpower. 

One Toronto dealer said that 
45 dealers in his city, who han- 
died 75.5 percent of the business, 
had a record high employment 
list of 600 fully qualified me- 
chanics and 126 apprentices in 
1941, but that those numbers had 
dwindled to 246 mechanics and 
54 apprentices by October. 
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AUTOMOTIVE OUR PLEDGE 
mn : One sacred pledge we make our friends here and 
o AM now. This publication, God willing and so long as 





E it is in our charge, will never champion the cause 
A of any individual or any corporation which is not 
L for the best interests of the automotive industry as 

a whole. Nor will its columns be used to spread 
E gossip or inflame prejudice. It will confine itself to 


the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1933). 








Modestly Said: ‘Victory is Our Business’ 


T IS NOT the fault of our automotive industry that 

Wendell Willkie, in his radio report to the nation last 
week on the war situation, was able to charge that one 
of our weaknesses was production “too little and too late.” 
In rebuttal we offer the latest report of General Motors 
which shows that its war deliveries in the first nine months 
of this year almost tripled the whole year of 1941. Through 
this surprising spurt, the giant corporation is able to 
announce “the first billion of war production in 42” for 
which it thanks 341,000 General Motors men and women 
and thousands of suppliers and subcontractors. 

This billion dollars’ worth of war materiel was produced 
in 104 General Motors plants and operating units in 46 
cities and 13 states, and in five GM factories in Canada. 
There were 341,469 on the payrolls and for the week ending 
Oct. 11 the average hours worked were 46.5 compared with 
40.5 last year. Suppliers and subcontractors are employing 
an additional 300,000. With this wealth of manpower, it 
is not surprising that GM has been able to run through the 
production alphabet from A to Z in the manufacture of 
guns, tanks, airplanes, airplane engines, diesel engines, 
trucks, shell and hundreds of other items for the use of 
the United Nations. 

The automotive industry has done and is doing its job 
well and is beyond criticism. If the United Nations are 
not getting the war materiel that fault can be charged to 
the lack of shipping to carry it over the seas. Our stuff is 
on the docks, ready for the ships. It is not a case of 
“manufactured and ON ORDER,” that statement made a 
year or so back by President Roosevelt when he was trying 
to reassure the nation that we were coming along all right. 
So far as the automotive industry is concerned, our goods 
are made and DELIVERED. Let’s hope the goods can be 
gotten across the seas and in the hands of the armed forces 
of the United Nations to use where they will do the most 
damage. 

We, the industry, are doing our part. 


We Ask a Few Questions 


HAVE BEEN wondering if the Washington wise- 

acres, who are making a jigsaw puzzle out of the 

gasoline rationing problem, realize one hazard which appar- 

ently has been overlooked in their mad efforts to catch 
the eye of the White House. 

Will war workers with overstuffed pay envelopes take 
kindly to gasoline curtailment that will make it a hardship 
to get to and from their jobs? Granted, of course, such 
workers will get B cards that will help a lot, but if their 
allowances cramp their travel desires, will they not be 
inclined to stay home a couple of days a week because of 
not having enough gasoline, satisfied with the pay check 
which even then will be far more than they used to get? 

If we are right in this theory, will not such action 
hamstring war production in the long run just as much 
almost as if there had been a strike? 

After all, this gasoline rationing is being put into effect 
to conserve rubber, but maybe the thinking of some of the 
war workers is that after all they own the tires and if they 
want to wear them out, that is their own business. They 
may be willing to take the chance of getting more if they 
do wear out their own. 


--a word in 





As vice-chairman of the Navy 
League for Michigan, it was my 
pleasant duty this year to act as 
chairman of the Navy Day cele- 
bration Oct. 27 in Detroit. Some 

weeks ago in 
“PASS THE Washington, 
AMMUNITION!” through the 
cooperation of 
Assistant Secretary of the Navy 
Bard, I was fortunate in obtaining 
as a speaker for our luncheon none 
other than Capt. William A. Ma- 
guire, the Navy chaplain who on 
Dec. 7 at Pearl Harbor coined a 
phrase which will go down in his- 
tory along with “Shoot when you 
see the whites of their eyes” and 
“Don’t give up the ship.” Put to 
music in the style of a Negro 
spiritual, “Praise the Lord and 
Pass the Ammunition” is vibrating 
over the airways and blasting from 
every jute box in the country. 
* * * 


As host to Capt. Maguire, I had 
the privilege of accompanying this 
hero-chaplain to the Willow Run 
bomber plant as a guest of Presi- 
dent Edsel Ford, to the Chrysler 
Tank Arsenal as a guest of Presi- 
dent K. T. Keller, and to the Gen- 
eral Motors Victory Exhibit with 
M. E. Coyle, president of Chevrolet. 
If the good Father is as footsore 
and eyesore as I am today, he will 
undoubtedly bear witness to the 
fact that Detroit can boast of the 
greatest war-show on earth! 


Less than a year ago, Willow 
Run bomber plant near Ypsilanti, 
some 30 miles from Detroit, was 
just beginning to sprout the skele- 
ton steel framework of the gigan- 
tic buildings. One is not allowed 
to quote figures which would indi- 
cate the magnitude of this threat 
to the dictators but I can, without 
censorship, I am sure, tell you that 
the plant is in operation and the 
great airport, which I believe is 
the largest in this section of the 
Midwest, is complete and in opera- 
tion, an historic testimonial to re- 
lentless drive of Charles Sorenson 
and the Ford engineering organiza- 
tion. 

Applying the technique of mass 
manufacturing which was origi- 
nated by Ford in the days of the 
Model T, this plant and the rapid- 
ity of its construction will probably 
go down in history as one of the 
eight wonders of the world. When 
this war is over, great cargo- 
carrying planes will sail away from 
this plant to the four corners of 
the earth and, no matter where 
you are in these United States, you 
will have your choice of the delica- 
cies of land and sea flown fresh 
to your table. 

* * * 

The “Victory Is Our Business” 
display in the General Motors 
building is open every day and 
evening for the public and makes 
a fine showing of what GM is 
doing for Uncle Sam. Thousands 
of persons visit this exhibit daily 
and find a visual demonstration of 
how quickly a great peacetime in- 
dustry can adapt itself to the pur- 
poses of war for the benefit of 
this country. Every one of the 
more than 300,000 employes of 
General Motors have a right to be 
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Beyond the Alps Lies Rubber! 


In This Corner 


‘Permanent File ...... 


in this column are those of our readers 


The views expressed 


Anonymous contributions will not be 


be observed upon request. 


Scoops 

AvuTOMOTIVE News has become a 
permanent file in this office and is 
getting considerable traffic. Some 
of the copies are pretty well worn; 
in fact, we find that AuToMmoTive 
News frequently has information 
from Washington before we se- 
cure it through official channels.— 
Howard O. Ward, price specialist, 
automotive and transportation, Of- 
fice of Price Administration, Cleve- 
land. 


All Read. It 

Your circular letter of Septem- 
ber, No. 342, together with the 
privilege of subscribing for Avurto- 
MOTIVE News is at hand. 

Frankly, my only comment on 
the letter is that I’m sorry I am 
a subscriber at the present time, 
since I would very much like to 
give you a subscription in order to 
be counted one of your new sub- 
scribers. 

On the other hand, we here at 
the factory have regularly received 
AvuTomoTivE News and wouldn’t be 
without it for anything in the 
world. 

How much it is appreciated, no- 
body can tell, but you can rest 
assured that everybody reads it.— 
Herman P. Schade, vice-president, 
Arrow Safety Device Co., Medford, 


proud of this exhibit. It shows|N, J 


many of the products which con- 
tributed to the Billion Dollars in 
war products which GM has al- 
ready completed in 1942—rising 
from 78 million in January to 212 
million in September. Let Berlin, 
Rome and Tokio papers please 


copy! 
s * # 

I am sure it is no military 
secret that Chrysler has, in its 
year of building medium-size tanks, 
so streamlined the present product 
that it bears little resemblance to 
the machines which I saw first 
going down the line a year ago. 
The plant has been greatly expand- 
ed since I was last there and has 
today all the earmarks of the old 
automobile and truck plants with 
which we were all so familiar. The 
chaplain and Archbishop Mooney, 
who accompanied us, were fur- 
nished regular tank officers’ equip- 
ment, complete with helmets and 
goggles by President Keller and 
literally “taken for a ride” I am 
sure they will never forget. 

Confidentially, I showed no re- 
sentment of the fact that there 
were only two spaces available for 
the clergy inside the reeling tank. 


Invention 

Abe Greenberg, of the N. Y. 
Daily News, who edits the ‘Auto 
Notes,’ has referred me to your 
newspaper. 

I am interested in getting as 
much details as possible about an 
automotive invention which elimi- 
nated the transmission, gears, 
axles and rear end of the auto, as 
we conventionally know it today. 
According to the article written by 
Greenberg, this new automobile 
was demonstrated in the streets of 
Detroit. 

I would appreciate it greatly if 
you could supply me with any fur- 
ther data on this invention. Many 
thanks.— Paul Winter, Richard 
Alan Button Corp., Brooklyn, N. Y. 

Epitor’s Note: Automotive News, 
Feb. 10, 1941, carried an article 
by A. H. Allen regarding the 
turbine-drive car, a copy of 
which has been sent Mr. Wint- 
ner. 


Inspections 
In your Digest issue, dated Oct. 
12, page 4, I note the article on 
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accepted but confidence wili 





“State Inspections” mentions that 
Pennsylvania is carrying on with 
an annual checkup. 

This was probably an oversight, 
for as you probably know, in Penn- 
sylvania we have two inspection 
periods annually. As a matter of 
fact the second period of 1942 
Opens Nov. 1, and state officials 
have advised us that there will be 
no change in the requirements 
whatsoever. This includes the re- 
quirement on tires—C. S. Klugh, 
manager, Pennsylvania Automo- 
tive Assn., Harrisburg. 


Statistics 

In preparing a brochure for the 
annual meeting of the New Eng- 
land Council, to be held in Boston, 
Nov. 19-20, it would be of great 
assistance if I could secure statis- 
tics regarding motor vehicle reg- 
istrations. 

We are desirous of obtaining the 
total motor vehicle registrations in 
the United States for the years 
1941 and 1942 in the two categories 
—passenger cars and motor trucks. 

Any information which you can 
furnish us will be greatly appre- 
ciated.—_Paul V. T. Hedden, secre- 
tary, Community Development 
Committee, Boston. 

Eprror’s Note: Reader Hedden 
has been sent the 1942 AutTomo- 
TIve News Almanac. 


Registrations 

In checking our files we find 
that the last report on new pas- 
senger car registrations, all states, 
1941-40, is for the month of No- 
vember, 1941, and appeared in the 
Jan. 19, 1942, issue of your pub- 
lication. 

Kindly inform us if this is the 
last complete tabulation of new car 
registrations published by you. 

If you published one for De- 
cember, 1941, we will greatly ap- 
Preciate it if you could forward 
copy of same to us.—John C. Rink, 
N. W. Ayer & Son, Inc., Phila- 
delphia. 

Epitor’s Note: Registrations 
desired are contained in Auto- 

po News issue of Feb. 23, 


Coming Events 


NOVEMBER 
9-13—Chicago (Palmer House). Ameri- 
can Petroleum Institute’s annual 
meeting. 
DECEMBER 
2-4—New York (Waldorf-Astoria). Na- 
tional Assn. of Manufacturers War 
Congress. 
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After 8,500 miles on Borrowed Time! 


T was 8,500 miles ago, that this worn shoe was ably know, research on Thiokol* recaps was inten- 
recapped with Thiokol* synthetic rubber sively undertaken just a few months ago. But the 
camelback. With hundreds—perhaps thousands—of 8,500 miles the tire above has delivered is more | 
miles of road wear still on its tread, this tire repre- than a straw in the wind. 
sents performance that we hope soon will be Cooperating with the camelback manufacturer, 
standard service from a Thiokol* Thiokol Corporation is working 


recap. 
It isn’t possible today to guaran- 


%* constantly to improve Thiokol* 
camelback and to establish the best 

tee that every Thiokol* recap will gynerHeTic RUBBER methods of application. 

furnish this mileage—as you prob- th acsteatn Dies Thiokol Corporation, Trenton, New Jersey 





| | *Thiokol Corporation trade-mark, Reg. U. S. Pat. Off. 


WE THIOKOL CORPORATION, TRENTON, NEW JERSEY 
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OPA Boosts 
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Quotas 


On Car Recap Tires 


Special to Automotive News 
WASHINGTON.—A quota of 1,- 
090,206 passenger car recap tires 
and recapping services for ration- 
ing in. November, as against 939,- 
940 in October, has been set by the 
Office of Price Administration. 
This increase, as well as a boost 


NADA Suggests 
Operations for 
Tire Inspections 


WASHINGTON.—To keep cars 
and trucks rolling until such time 
as the rubber shortage may be al- 
leviated, it should be made certain 
that the periodic inspections of 
tires are more than mere visual 
examinations, National Automobile 
Dealers Assn, points out. 


“The first and most important 
point to be observed in an inspec- 
tion,” says the statement, “is to 
remove the tire entirely from the 
rim so that the whole surface, in- 
side and out, can be examined 
closely for defects. 

“Thorough tire inspections will 
go a long way toward helping Rub- 
ber Director Jeffers in his declared 
intention of providing rubber for 
all essential civilian cars, and to 
this end we urge that the follow- 
ing Operations be made a part of 
every tire inspection: 

“1. Examine carefully every bit 
of tire surface for uneven wear, 
cupping, abrasions of side-walls 
and signs of inter breaks, and 
check valve cores and valve caps. 

“2. With the removal of each 
tire, examine inside for cord sep- 
aration or structural breaks. Where 
apparently feasible, consistent with 
tire condition, make structural re- 
pairs permanent rather than the 
continued use of boots or other 
temporary expedients which may 
increase tread wear and develop 
fabric separation. 

“8. Camber of wheel should be 
checked on front end of machine. 
If camber is adjusted, caster also 
must be. 

“4. Careful inspection should be 
made of steering mechanism, in- 
cluding drag-link, tie rods, tie rod 
ends, etc. 

“5. Check brakes to make sure of 
uniform and gradual application 
and the elimination of grabbing. 

“6. Check all vehicles, particular- 
ly old passenger cars and all trucks 
for sagging spring, dragging fend- 
ers, or projections from chassis 
which might cut tires.” 

If all inspections follow this pro- 
cedure, and speeds are held down 
to 35 miles or less, there should, 
conceivably, be a continuation of 
tires for all necessary purposes, 
the statement concluded. 








Dreiske Enters Navy 


As Lieut. Commander 


CHICAGO.—Victor C. P. Dreiske, 
who entered the automobile busi- 
ness in 1908 and has been Cadillac 
branch manager here since 1933, 
announced his resignation last 
week to become a Navy lieutenant 
commander. 

Farewell parties were given him 
by directors of the Chicago Auto- 
mobile Trade Assn., of which he 
was a board member for seven 
—. and by the Cadillac organiza- 

on. 


LARGE-VOLUME TANK 
Martins, ambassador from 










roduction mye 
razil to the United States, during a recent visit 


for November to 134,170 from 98,755 
for October in the quota of Grade 
2 new tires available to certain 
classes of war workers, reflects two 
substantial expansions in the eligi- 
bility lists which have been an- 
nounced during the last tow or 
three weeks. 

In the special war worker clas- 
sification, all members of group- 
ride clubs have been made eligible 
for recaps or Grade 2 tires, instead 
of one member as previously, and 
members of group-ride clubs, re- 
gardless of occupation, have been 
made eligible for recapping quota 
left over in the closing days of the 
month. 

This month’s quota of new pas- 
senger car tires for rationing to 
eligibles on List A, which includes 
cars in the most essential services, 
is only a shade below the October 
allotment — 60,513 against 60,676. 
The passenger car inner tube 
quota has been cut deeply, to 148,- 
037 for November from 315,138 in 
October. 

Truck tire quotas for November 
are under October’s, following a 
seasonal pattern of declining re- 
placement sales in fall and winter 
months. The quota of new truck 
tires is 179,460, compared with 202,- 
840 for October, with a recap al- 
lotment of 196,708, against 238,973, 
and a tube quota of 194,062, against 
225,620. 


U. S. to Extend 
Oil Pipeline 
To East Coast 


WASHINGTON.—At the rate of 
300,000 barrels a day, oil to lubri- 
cate the Allied war machine and 
take some of the squeaks out of 
Eastern transportation troubles, 
will start flowing out of the South- 
west through the world’s largest 
pipeline next June 1, federal of- 
ficials announced last week. 

Initial link of the underground 
lubrication line—a 530-mile leg 
from Longview, Texas, to Norris 
City, Ill—will be completed this 
December, and for the next five 
months the oil will be transshipped 
on eastward by train, barge and 
truck. 

But assurance that the final 857- 
mile link would be completed came 
last week when Chairman Donald 
M. Nelson, of the War Production 
Board, said that 224,000 tons of 
steel would be allocated for the 
extension. 

Petroleum Coordinator Harold 
L. Ickes said the line would "be 
laid from Norris City across Indi- 
ana and Ohio to Phoenixville, Pa., 
thence to the Philadelphia area. 

Expected to ease the overflow 
pressure which has forced shut- 
ting down of some Southwestern 
oil fields for lack of an outlet, the 
1,380-mile line will be a 24-inch 
pipe all the way to Phoenixville, 
at least, Ickes said. It is being 
built for the government by War 
Emergency Pipeline, Inc., an or- 
ganization of the petroleum in- 
dustry. 


Buys Out Partner 
McMINNVILLE, Tenn.—Elijah Woos- 


ley, formerly with the Morris Smith 
Chevrolet Co. in McMinnville, has It 
chased the interest of his partner J. E. 
rowes in the Powell-Woosley Chevro- 
e ‘oO. 
The business will be named Woosley 
Chevrolet Co. 


located at Tullahoma, Tenn. 


SS 


stestes were cleared up for Carlos 


te the Chrysler Detroit Tank Arsenal, where the Army’s M-4 tanks are being 
made. Martins is shown here in conversation with M. J. Leonard, production 
manager of the arsenal (left), and E. ©. Morse, Chrysler export executive. 








ONE OF THE PHASES of the rubber industry studied by Rubber Czar 


William M. Jeffers on his recent visit to Akron was the manufacture of war 


goods for use by the armed ferces. 
stopped to talk with 
belte. He is shown wit 


= * ae & eee ae want, De 
irl workers makin ontons, parachute boats an 
"Eva DeLucca, General tire worker, and William O’Neil, 


General president, looking over one of the life belts being made for the Army. 


New Order Permits Dealers 
To Increase Tire Stocks 


DETROIT. — Steps to enable 
dealers to increase their stocks of 
passenger car tires so as to be 
ready to make consumer sales 
when the new mileage rationing 
program becomes effective Nov. 22, 
are announced by the Office of 
Price Administration. 

Under the new regulations which 
are a part of the government’s 
rubber conservation program, 
dealers may acquire stocks of new 
tires made of reclaimed rubber, 
and recapped and used tires for 
sale to motorists who have received 
ration certificates from their local 
war price and rationing boards. 

Rationing of tires is a part of 
the government’s plan to keep the 
nation’s passenger cars rolling for 
their essential mileage. 

Many dealers do not now have 
adequate stocks of tires of this 
kind—defined as Grade III tires in 
the rationing regulations. Before 
today’s change, there was no way 
for them to increase the size of 
their inventories by purchases from 
their regular suppliers, because for 
every tire they bought they had to 
turn over the replenishment portion 


Reclaimed Tires 
Ready for Sale 
Starting Nov. 22 


WASHINGTON. — Automobile 
tires, now being manufactured from 
reclaimed rubber, will be ready for 
sale when the new mileage and 
national gasoline rationing pro- 
gram goes into effect Nov. 22, OPA 
announced last week. 

The tires will be sold to motor- 
ists who hold ration certificates 
from their local boards. The 
certificates will be issued on recom- 
mendations of tire inspectors. Thus 
tires, as well as recapping jobs, 
will be available according to re- 
placement need, rather than on an 
arbitrary eligibility basis. 

Allotment for each dealer will be 
governed by the dollar amount of 
its 1941 sales, with a maximum of 
200 for any one establishment. 


Oil Shipments 
On Upgrade 


WASHINGTON. — Turning back 
a@ recent downward trend, railroads 
moved 838,163 barrels of petroleum 
daily into the oil-short East during 
the week ended Oct. 17, or 71,753 
more barrels daily than in the pre- 
ceding week, Petroleum Coordina- 
tor Harold L. Ickes announced 
last week. s 

“We're on the upgrade again,” 
Ickes told a press conference, at- 
tributing the halt in the downward 
trend of the last three weeks to 
the pooling of oil industry facilities 
and supplies and to greater move- 
ment of oil in solid train lots. The 
record movement, attained in Sep- 
tember, was 856,000 barrels daily, 
Ickes said. 


Office Is Moved 


PHILADELPHIA. — _ Pennsylvania 
Rubber Co. announces the removal of 
its Boston office to new and enlarged 
quarters at 142 St. Mary's St 


of a rationing certificate collected 
from a purchaser. 

The new tires made of reclaimed 
rubber now are in production for 
the rationing program. 

Under the plan to get these 
Grade III tires into dealers’ stocks, 
only establishments which have 
filed Sept. 30 inventory reports on 
OPA Form R-17, in compliance 
with the rationing regulations, will 
be eligible for allotments, except- 
ing establishments set up since 
Oct. 1, 1942, by OPA authorization. 
Wholesale establishments operated 
by tire manufacturers or mass dis- 
tributors are eligible under a spe- 
cial provision. 

The size of the allotment for 
each establishment will be gov- 
erned by the dollar amount of its 
1941 sales of passenger-type tires 
and tubes (wholesale as well as 
retail where both types of business 
are done) and the number of Grade 
III tires already in stock at the 
time of application for an allot- 
ment. 

In the case of an establishment 
where there 
Grade III tires and no replenish- 


ment certificates authorizing their 


purchase, the allotment may be 
made in ratio of one tire for each 


$1,000 of 1941 sales. There is a 
limit, however, of 200 tires of this 


grade for any establishment, re- 
gardless of the 1941 sales total. On 


the other hand, an allotment of 12 


Grade III tires may be authorized 


for any establishment, whether or 


not the 1941 sales total warrants. 
Where the applicant already has 


a Grade III inventory these must 
be deducted from the amount of 


the allotment that would be made 


if the establishment has no such 


inventory or certificates. 

Forms on which dealers may ap- 
ply for Grade III allotments will 
be available at local war price and 
rationing boards. If the board de- 
termines the applicant is eligible, 
it will compute his allotment and 
issue him a certificate authorizing 
the necessary purchase of tires. 
The certificate must be presented 
to the supplier from whom the ap- 
plicant makes his purchase. 

Only one allotment may be made 
for each establishment. After pur- 
chase of the number of tires al- 
lotted, all subsequent purchases 
from suppliers will have to be ac- 
companied by transfer of replen- 
ishment portions of rationing cer- 
tificates representing sales to con- 
sumers. 


Wis. Oil Assn. Opposes 


Gasoline Rationing 


STEVENS POINT, Wis.—Officers 
and directors of the Wisconsin 
Petroleum Assn. have gone on 
record against gasoline rationing 
as unnecessary at this time for 
conservation of rubber. 

A recommendation that the 35- 
mile-an hour speed limit be tried 
until evidence would indicate gaso- 
line rationing is necessary to con- 
serve rubber, was adopted. The 
meeting further proposed that if 
gasoline rationing becomes neces- 
sary for the war effort, it be put 
into effect on a district basis, 
recognizing differences between 
conditions in the East and Middle- 
west. 












































is no inventory of 





DSC Will Set 
Prices for 


Damaged Tires 


WASHINGTON. —Clearing the 
way for sale of unrepaired tires to 
the government under the Idle Tire 
Purchase Plan, the Office of Price 
Administration last week issued 
an order providing that the price 
ceiling which governs ordinary 
transactions in damaged used tires, 
will not apply to sales to Defense 

lies Corp. 

ouPhe Idle Prire Purchase Plan 
provides for purchase of tires at 
the ceiling price, less the cost of 
any repairs needed. By the terms 
of the latest order, the government- 
owned Defense Supplies Corp. will 
be permitted to set the price for 
a damaged tire on the basis of a 
uniform schedule of repair charges, 
without reference to the method 
prescribed in Maximum Price 
Regulation No. 107. 

Under that regulation, the ceil- 
ing for an unrepaired used tire is 
the maximum price for a sound 
tire less the cost of necessary re- 
pairs, determined on the basis of 
repair charges in the seller’s lo- 
cality on March 7, 1942, the issue 
date of the regulation. 


Canada Cuts 


Fuel Rations 


MONTREAL.— Motorists in all 
parts of Canada, except the Mari- 
time Provinces, have had their 
gasoline ration cut by one-quarter, 
the Munitions and Supply depart- 
ment announces., Gasoline ration 
coupons now have a uniform value 
throughout Canada of three gal- 
lons. The three-gallon unit already 
is in effect in the Maritime Prov- 
inces, while in other provinces it 
has been good for the purchase of 
four gallons. 

Oil Controller G. R. Cottrelle, 
who issued the reduction order, 
said Canada’s inventories of gaso- 
line are dwindling and action was 
necessary to conserve supplies for 
essential purposes. The reduction 
means a further cut in the driving 
of 225,000 Canadian motorists who 
are being reduced from A category 
to the new AA rating. Those in 
this group are being allowed from 
16 to 20 units, depending on the 
size of their car, for driving from 
now until present gasoline ration 
books expire Apr. 1. On this basis 
they will receive from 48 to 60 
gallons in place of the 64 to 80 
gallons they expected. 


Patterson Is Reelected 


By Olds Dealers 


CHICAGO. — Oldsmobile Dealers 
Assn, of Cook County has reelected 
as president F.. W. Patterson, presi- 
dent of Ajax Motor Co. Patterson 
is also a director of the Chicago 
Automobile Trade Assn. 

All other officers and directors 
were also reelected for another - 
year, as follows: Vice-President, W. 
A. Mack, W. A. Mack, Inc.; secre- 
tary, George Kallal, Parkway Auto 
Sales Co.; treasurer, E. J. Pillinger, 
E. J. Pillinger Motor Co. Directors: 
Sam Davis, Jos, Gallagher, George 
May, Frank Sheair, Max S. Evans, 
plus the officers. 


fish to swim against 
a good dealer to 


It takes a stron 
the current, an 


stay in business now! 





Nov. Opening Planned 


For Alaskan Road 

WHITEHORSE, Yukon Terri- 
tory.—The 1,630-mile Alaskan 
highway will open in late Novem- 
ber when Brig. Gen. J. A. O’Con- 
nor, commanding the Northwest 
Service Command, expects pilot 
trucks to make test runs all the 
way from Dawson Creek, B. C., 
to the Alaskan terminus at Fair- 
banks. 

Col. John W. Wheeler, officer 
in charge of the road, reports 
that pilot trucks have been 
running on 1,030 miles of the 
highway for two weeks. They 
have been testing it between 
Dawson Creek and Whitehorse, 
to determine the condition of 
the road and most advisable 
methods of operation. The only 
section of the road uncompleted 
is a rough, 40-mile section be- 
tween Whitehorse and Fair- 
banks and near the Alaskan- 
Yukon Territory boundary. 
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why TUESDAY couldn't marry THURSDAY 


It happened in an airplane factory. 

When brought together on the assembly 
line, some close-tolerance motor parts did not 
fit. Yet each part had been made correctly. 

One part had been made on Tuesday — 
accurately. The other part had been made on 
Thursday — also accurately. 

But Thursday was a warmer day than 
Tuesday. Uncontrolled expansion, due to the 
difference in temperature, upset the micro- 
scopically close tolerances of the two parts 
... thus preventing an accurate fit. 

To eliminate the resulting waste and delay, 
air conditioning was installed to keep tempera- 
tures under control. 

It had to be extremely efficient air con- 
ditioning — with more exact temperature and 
humidity. Precision air conditioning — the 


kind General Electric is installing in many 
war production plants. 

Today, air conditioning is making enormous, 
revolutionary advances in meeting stringent 
wartime requirements. 

After the war, the lessons learned in making 
fighting equipment will be applied to bring 
many new and interesting benefits to the 
general public. 

More people will enjoy air conditioning... 
in homes... in cars...and in ever-increasing 
numbers of stores, offices and factories. It will 


be vastly improved air conditioning... in 
many ways. Temperature and humidity will be 
maintained more exactly than ever before. 
Equipment will be compact .. . flexible... 
economical. 

Today, hundreds of wartime industrial users 
are turning to General Electric for reliable 
equipment. In the future, G-E air condition- 
ing will fill the needs of all kinds of users. 

Air Conditioning and Commercial Refriger- 
ation Department, Div. 423...General Electric 
Company, Bloomfield, New Jersey. 


Heir Conditioning by 


ait 


GENERAL @ ELECTRIC 





‘Seattle’s Auto Row 
Stull Humming 
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Little Mortality So Far— 





By D. M. Trepp 
Staff Correspondent 
Seattle’s auto row has under- 


gone some changes since Pearl 
Harbor, with a number of auto- 
motive concerns “on the fringe” 
of the economic setup folding. 
But most of the dealers are stil’ 
doing business at the old stands, 
some with reduced floor space, but 
at that, in many cases faring ag 


‘ well on the profit side of the ledger. 


as they did in the boom days of 
new car sales. 

For one thing, the used car de- 
partment is no longer a headache, 
and average losses per car handled 
have been transformed into a profit 
per car. The dealer buys a car 
at such a price that he can re- 
condition and sell at a fair mark- 
up. Used car business has been 
very good, with only a slight lull 


Prices 


(Continued from Page 1) 
adopted that the $1,500 should be 
exclusive of freight. 

The Navy was previously limited 
to 100 passenger cars. The new 
law permits the Navy to purchase 
2,000 additional passenger cars, and 
the price that can be paid was 
raised from $925 to $1,250. 

The exact language of the law 
follows: 

“Maintenance, Bureau of Yards 


‘and Docks, 1943, including the pur- 


chase of two thousand additional 

motor-propelled passenger-carrying 

vehicles at not to exceed $1,250 

each, $35,069,775. 
* * 

“The limitation of $925 specified 
in section 405 of the Sixth Supple- 
mental National Defense Appro- 
priation Act, 1942, and any similar 
limitation specified in any other 
appropriation act for the fiscal year 
1943 may be exceeded by such 
amount as the Secretary of War, 
in the case of the War Department, 
the Secretary of the Navy, in the 
case of the Navy Department, the 
Commissioners, in the case of the 
government of the District of Co- 
lumbia, and the Director of the 
Bureau of the Budget, in the case 
of other essential governmental 
needs, may determine necessary to 
obtain satisfactory light-weight and 
medium-weight motor - propelled 
passenger-carrying vehicles, but in 
no event shall the price so paid 
for any such vehicle exceed the 
maximum price for such vehicle 
established by the Office of Price 
Administration and in no event 
more than $1,500, which amount 
shall be in addition to amounts 
allowed for transportation.” 


New Type Regulator 


For Sneed Is Offered 

AKRON.—Firestone Tire & 
Rubber Co. announces it will soon 
place on the market a new type 
of speed regulator which can be 
easily attached to any car and 
will be exceptionally low in cost. 
It will be distributed by the com- 
pany’s stores and dealers through- 
out the country. 

Heretofore car operators have 
found speed governors too expen- 
sive and driving with them made 
difficult because of limited power 
in emergency situations. On open 
road driving without automatic 
speed control, it has also been 
difficult to keep speeds below a 
specified limit without constant 
attention being focused on the 
speedometer. One of the new 
regulators Firestone has been de- 
veloping will remove these objec- 
tions and serve to keep the 
patriotic driver within the desired 
35-mile limit. 





Sponge Iron 
WASHINGTON. — War Pro- 
duction Board has authorized 
construction of a $450,000 sponge 
iron plant for development of a 
process which, advocates say, 
can utilize low quality ore, 
avoiding the necessity of scrap 
iron for steel production. The 
Republic Steel Corp. plant will 
have a 100-ton daily capacity 
and will be located at Youngs- 
town, O. 

















Ordnance 


(Continued from Page 1) 

are in the special freeze clamped 
on by OPA two months ago and 
scheduled to expire Oct. 31. How- 
ever, OPA Saturday extended to 
Dec. 31 the special freeze to en- 
able government sources to meet 
their needs. 
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when gasoline rationing was first 
announced. 

Some public jitters are passing 
and fears are being allayed when 
it is understood that the gasoline 
rationing is for the purpose of 
keeping all essential cars rolling, 
and that a major change in policy 
has been that tires will be pro- 
vided, if at all possible, for all 
essential cars. Then, too, the fear 
of commandeering cars has passed. 

A few of the newer and smaller 
dealerships have closed. But those 
well established and with well- 
equipped service and repair de- 
partments, are right in there pitch- 
ing, making these departments pay, 
too. Those with parts departments 
are also finding that a source of 
revenue. 

Seattle is an ace war industry 
city with thousands of new work- 
ers, many with cars. Their needs 
will offset, at least to a great de- 
gree, any other losses from gaso- Ford built 
line rationing. But gasoline sta-| ~ 
tions that have no other sources 
of income, have a hard time ahead. 
Many have already closed. 

In Auto Row all drive-in build- 
ings are occupied. All space is be- 
ing used for service, sales or else 
for storage. Freezing new cars has 
put a strain on storage room, and 
in other respects, warehouses of 
Seattle are brimful. 

Several large business blocks in 
auto row have been sold to non- 
automotive firms, and so are oc- 
cupied. A number of smaller, non- 
drive-in store rooms, are vacant. 
Only one. jobber has closed thus 
far, the 24-year old Hoge Piston 
& Ring Co. which was slightly off 
the Auto Row central area. 

Machine shops especially, located 
in Auto Row, have felt the impetus 
of war work. So have babbitting 
plants and similar lines. 


his 65th birthday Monday. 


FLINT.—The importance of the 
automobile mechanic and his job 
of maintaining civilian transporta- 
tion as a major contribution to the 
total war effort, is emphasized by 
C. W. Jacobs, Buick service man- 
ager, who announced participation 
of the company’s dealer and serv- 
ice organization in a nationwide 
campaign sponsored by Joseph B. 
Eastman, director of the Office of 
Defense Transportation. 


“A national program of coopera- 
tion with America’s war effort to 
prevent a threatened breakdown of 
defense transportation through 
failure of its most important ele- 
ment, private automobile trans- 
portation, is underway among auto- 
mobile dealers throughout. the 
counrty,” Jacobs said. 


“With the nation at war on a 
gigantic scale, vast quantities of 
materials, finished products and 
men must be moved, without fail 
and on time. This is a great re- 


Truck Releases 
Total $4,573 


Since Mar. 9 


WASHINGTON.—A total of 1,624 
trucks, trailers and miscellaneous 
vehicles were released under the 
truck rationing program during the 
week ending Oct. 24, the WPB 
Automotive branch announced last 
week. 

Civilian users received 114 light, 
357 medium and 42 heavy trucks, 
59 trailers and 39 miscellaneous 
vehicles. Holders of Government 
Exemption Permits were allotted 
225 light, 642 medium and 44 heavy 
trucks, 58 trailers and 44 miscel- 
laneous vehicles. 

The GEP category includes pri- 
vate exports; miscellaneous vehicles 
including station wagons, am- 
bulances, hearses, etc. 

Since the rationing program be- 
came effective March 9, a total of 
84,573 vehicles of all types has been 
released. The total includes 6,795 
light, 19,637 medium and 5,358 
heavy trucks, 4,389 trailers and 
1,025 miscellaneous vehicles for 
civilian users and 13,060 light, 24,430 
medium and 5,039 heavy trucks, 
1,305 trailers and 3,535 miscellane- 
ous vehicles for GEP holders. 


Transportation 


Division Set Up 


DETROIT.—Responsibility for all 
transportation priorities, domestic 
as well as import, have been con- 
solidated in a new Division of 
Stockpiling and Transportation, it 
is announced by A. I. Henderson, 
deputy director general for indus- 
try operations. 

The division also has authority 
to advise the Office of Defense 
Transportation as to the issuance 
of directives with respect to the 
relative importance of commodities 
for storage. Dr. W. Y. Elliott, 
former chief of the Stockpile and 
Shipping Imports branch will be 
Director of the Division, while A. 
F.. Shafter, who had been chairman 
of the WPB Transportation Com- 
mittee, becomes director in charge 
of transportation and storage. 





GENERAL IS INTERESTED . Intense interest in a Cadillac war product 

Lieut. Gen. William 8S. Knudsen, head of the Army war 
roduction, during a recent visit to one of the Cadillac 
ith him is Nicholas Drystadt, Cadillac’s general manager. 


THIS IS HOW John Wandersee, 40 years a Ford employe, 
Wandersee, oldest Ford employe 
service, started as helper with industrialist in 1902 






— part of 
n terms of 
. He now works in Rouge 
lant laboratory. The car Wandersee and Henry Ford are sitting in is the one 


in 1902 when Wandersee was helper in small Detroit shop. 


Auto Mechanics Campaign 
Emphasized by Buick 


sponsibility and it is recognized as 
vital by our government from the 
President on down. 

“It rests primarily with the auto- 
mobile retailers and more impor- 
tantly with the mechanics em- 
ployed by those retailers, whose 
function is regarded by our gov- 
ernment as important as operat- 
ing a machine in our war produc- 
tion industries.” 

He said that one of the ob- 
jectives of the current federal co- 
operative program is to acquaint 
automobile users with the vital and 
patriotic character of the work 
that an automobile mechanic must 
do and to foster a high morale 
among mechanics in shops every- 
where who are rendering an in- 
dispensable service to their country. 

He announced that as part of 
the nationwide program, mechanics 
of dealers cooperating in the ef- 
fort have been officially designated 
by the ODT as “Essential Trans- 
portation Workers” and will be 
provided with appropriate identi- 
fication to that effect. 


The pledge of the retail division 
of the automobile industry to “keep 
’em rolling’ is contained in the 
following message sent by partici- 
pating dealers to the ODT: 

“Realizing that automotive 
transportation is vital to our war 
production as well as to our 
civil economy; realizing that the 
existing supply of automotive 
units and tires is all but irre- 
placable, and that every extra 
mile that each can be made to 
serve in safety is a direct help 
to victory, we hereby pledge that 
we will regard it as our patriotic 
duty to do all in our power to 
prolong the life of any automo- 
tive part or tire on which we 
perform any maintenance work 
or service. 

“We will see that careful in- 
spections are made, that all ad- 
justments or minor repairs that 
come within the service facili- 
ties we are equipped to give are 
performed promptly and effi- 
ciently, thereby doing all we can 
to prevent major repairs with 
consequent waste of parts, ma- 
terials and tires.” 

Jacobs said that, with the new 
low operating speeds in effect, 
greater care must be taken and 
more frequent inspections made of 
automobile engines and exhaust 
systems, oiling systems and the 
like, to prevent undue deterioration 
as a result of the new operating 
conditions. It was explained that 
while the new low speeds must be 
maintained to conserve tires and 
fuel, they present conditions ad- 
versely affecting other units of the 
car which must be carefully main- 
tained to insure maximum operat- 
ing life. 


WPB Names Clough 


DENVER.—Fred O. Clough, DeSoto 
district manager for 15 years, has been 


armament plants. spperpteg regional automobile specialist 
or 


the War Production Board. 





The cars are intended for use of 


the various arms and services and 

have been allocated by the Ends 
Products committee of the War 
Production Board for use of the t 
Army. 


Since these vehicles are to be 
used directly in prosecution of 
the war effort—and in view of 
the fact that dealers now may ‘ 
obtain full ceiling price on the 
vehicles—the government ex- 
presses the hope that dealers 
would cooperate with their local 
Ordnance districts towards rapid 
concluding of this bulk procure- 
ment. 

Herewith is a list of the 13 
Ordnance districts: 

Birmingham Ordnance District 
Office, 700 Frank Nelson Bldg., 
Birmingham, Ala. 

Boston Ordnance District Office, 
Room 1501-1516, 140 Federal St., 
Boston. 

Chicago Ordnance District Office, 
38 South Dearborn St., Chicago, Tl. 

Cincinnati Ordnance District Of- 
fice, Big Four Bldg., Cincinnati. 

Cleveland Ordnance District Of- 
fice, 1006 Terminal Tower Blidg., 
Cleveland. 

Detroit Ordnance District Office, 
1832 National Bank Bldg., Detroit. 

Springfield Ordnance District Of- 
fice, 95 State St., Springfield, Mass. 

New York Ordnance District Of- 
fice, Room 1815, 80 Broadway, New 
York. 

Philadelphia Ordnance District - 
Office, 150 S. Broad St., Philadel- 
phia. 

Pittsburgh Ordnance District Of- 
fice, 1202 Chamber of Commerce 1 
Bldg., Pittsburgh. - 

Rochester Ordnance District Of- 
fice, 1238 Mercantile Bldg., Ro- 
chester. 

St. Louis Ordnance District Of- 
fice, 3663 Lindell Blvd., St. Louis. 

San Francisco Ordnance District 
Office,, 402 Hotel Empire, San 
Francisco. 


Packard Electric 
Awarded ‘EF? 


WARREN, O.—For high achieve- 
ment in the production of war ma- 
terials, the Packard Electric divi- 
sion of General Motors Corp. has 
been presented the Army-Navy “E.” , 


Lieut. Col. George E. Strong, U. . 

S. Army air corps, made the pres- 
entation, which was accepted by B. 
N. MacGregor, general manager of 
Packard Electric. “E” Award pins 
were presented to representative 
employes by Lieut. F. W. Crook, 
United States Navy. 


B. D. Kunkle, vice-president, Gen- 
eral Motors, reviewed the growth 
of Packard Electric since its found- 
ing in 1890, and praised workers on 
achieving the “E” award, 


Davton Rubber Names 


Waldron Manager 


DAYTON.—L. J. Waldron has 
resigned from the Rubber branch 
of the War Production Board and 
has joined the staff of Dayton 
Rubber Mfg. Co. For the present, 
he will be in charge of the Wash- 
ington offices of that company. { 





























Grand Jury to Probe 


Tire ‘Rlack Market’ 
WASHINGTON. — A grand | 
jury investigation of a “hlack 
market” tire ring, involving 
nearly 200 persons in the District 
of Columbia, Pennsylvania, New 
Jersey, Delaware and Massachu- 
setts, is reported as under way 
here, based on evidence being 
prepared by federal authorities. 
According to the Philadelphia 
Office of Price Administration 
the ring had disposed of 15.000 
new tires, 1,000 recapped tires 
and 1,000 new tubes at prices 
ranging from $40 to $60 a tire. 
An OPA spokesman said the 
names of those accused could 
not be disclosed “until the evi- 
dence is presented to the United 
States attorney’s office for pres- 
entation to the grand jury.” 
SSNS 
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MORE GOOD NEWS FROM THE PRODUCTION FRONT 


fo 


VWMHOOWNMCHEG 
THE FIRST BILLION 


OF WAR PRODUCTS IN 42 


THANKS TO 341,000 GENERAL MOTORS MEN AND WOMEN 


THANKS TO OUR THOUSANDS OF SUPPLIERS AND SUBCONTRACTORS 


Who Are Downg the Sob 


Already this year General Motors has delivered 
guns, tanks, airplanes, airplane engines, Diesel 
engines, trucks, shells, and hundreds of other 
items for our armed forces to a total value of more 
than a billion dollars.* 


It is in no spirit of boastfulness that we make this 
encouraging report, but with full realization that 
the job ahead will call for even greater effort on 
the part of all of us. 


GM BUILDS 
Allison Aircraft Engines 
Army Trucks 

Airplanes 


aoe TOTAL THROUGH SEPT. 

Bearings $1,203,849,889 

Generators and Regulators 

Diesel Engines for Tanks, 
Trucks and Ships 

Tank Gun Mounts 

Anti-Aircraft Gun Mounts 

Airplane Propellers 

Cartridge Cases 

Airplane Fuel Pumps 

Electric Motors 

Tanks 

Airplane Wings and Parts 

Anti-Aircraft Guns 

Fire-Control Equipment 
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$95,346,412 
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EMPLOYMENT AT ALL-TIME PEAK 


More men and women are working for General 
Motors in the United States and Canada than 
ever before—341,469 in all—and our payrolls are 
increasing at the rate of over 4,000 a week. For 
the week ending October 11th, average hours 
worked were 46.5, compared to 40.5 last year. 


SUPPLIERS AND SUBCONTRACTORS 
DOING HALF THE JOB 

Since half the job is being done outside our plants 
by our suppliers and subcontractors, they are 
employing an additional 300,000 or more as their 
part of this war effort. Their effort and employ- 
ment must continue to increase with ours. 


VALUABLE TIME AND MATERIALS SAVED 
Hundreds of improvements effected by General 


THE RISING TIDE OF GENERAL MOTORS WAR PRODUCTION IN 1942 





Jan. Feb. Mar. April May 
War products made and delivered by General Motors prior to 1942— $483,855,014 


This ever-increasing contribution to the war 
effort is being made in the truly American way: 
through the application of management expe- 
rience, engineering knowledge and mass-produc- 
tion ‘“‘know-how.”’ As a result, voluntary reduc- 
tions have already been made in contract prices, 
saving the Government hundreds of millions of 
dollars. 


2% We would like to tell you just how mony of these items have already 
been produced, but such information would be of value to the enemy. 


GM BUILDS 
Airplane Instruments 
Aircraft Cannon 
Automatic Pilots 

Batteries 

Shells and Shot 

Tank Cannon 

Ambulances 

Blackout Lamps 

Fuses for Shells and Bombs 
MarineElectricalEquipment 
Oil Coolers and Radiators 
Carbines 

Aviation Spark Plugs 
Machine Guns 

Radio Receivers 

Airplane Landing Gears 
Armored Cars 

Naval Gun Housings 
Parachute Flares 

Gun Motor Carriages 


$205,667,029 
$212,851,360 
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June July Aug. Sept. 


Motors production men and engineers are saving 
millions of productive hours and thousands of 
tons of critical materials. Through the General 
Motors Suggestion Plan the factory workers are 
also doing their part and have made more than 
4,000 constructive suggestions, for which they 
have received awards in War Savings Bonds. 


ALL PLANTS AT WORK ON 
WAR PRODUCTION 


The 104 General Motors plants and operating units 
in 46 cities and 13 states are all on war production. 
So are the five General Motors plants in Canada. 
Every General Motors employee in our labora- 
tories, factories and offices is working for victory. 
From this production army comes an ever-grow- 
ing volume of weapons, munitions and equipment 
for our Army, our Navy and our valiant Allies. 


GENERAL MOTORS 


Cliltey 6 Cue Cuwnmers!” 


THE AMERICAN WAY WILL WIN 
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ODT District Managers, 


Addresses Are Listed 


Coming Out of Hidin 





2 to 10 Million Tires 
Idle, OPA Believes 


WASHINGTON. — American mo- 
torists have had between 5,000,000 
and 10,000,000 tires tucked away in 
their attics, cellars and garages as 
insurance against a “rainy day” 
on the rubber calendar, it has been 
estimated by OPA officials. 

These are the tires that Rubber 
Director William W. Jeffers ex- 
pects to add to the national stock- 
pile under the Idle Tire Purchase 
Plan by which automobile owners 
are directed to sell to the govern- 
ment at ceiling prices all their new 
and used tires over five. And they 
are the tires by which he hopes, 
under the national rubber con- 
servation program, to keep every 
car rolling for the duration and 
meet everyone’s rubber needs for 
essential mileage. 

Although admitting their esti- 
mates to be little more than guess- 
work, OPA officials base them on 
some interesting figures. For one 
thing, tire purchases in 1941, while 
war clouds were gathering over the 
Far East, totaled 1,500,000 above 
the average consumption of previ- 
ous years—despite three advances 
in price. For another, 2,000,000 
usable tires showed up in the scrap 
rubber drive—although no call was 
made for them and the collection 


Studebaker Sales 
Double But Net 
Declines 35% 


SOUTH BEND.-— Studebaker 
Corp. and subsidiaries in the nine 
months ended Sept. 30, 1942, earned 
a consolidated net profit of $1,279,- 
697 after all charges including 
depreciation, interest on debentures, 
amortization on discount on deben- 
tures, provision for contingencies, 
and provision for federal income 
taxes and excess profits taxes, 
equivalent to 57 cents a share on 
2,228,116 shares of common stock 
outstanding at the close of the 
period. 

This compares with a net profit 
for the nine months ended Sept. 
30, 1941, of $2,016,180, equivalent to 
90 cents a share. 

In the quarter ended Sept. 30, 
1942, the corporation earned a con- 
solidated net profit of $376,868 after 
all charges, equivalent to 16 cents 
a share. This compares with a net 
profit of $702,304 or 31 cents a 
share in the quarter ended Sept. 
30, 1941, and with a net profit of 
$695,246 or 31 cents a share in the 
quarter ended June 30, 1942. 

The corporation’s ,gales in the 
nine months ended Sept. 30, 1942, 
totaled $152,914,322, as compared 
with $75,199,117 in the correspond- 
ing period of last year. Sales in 
the quarter ended Sept. 30, 1942, 
totaled $65,625,044 as compared with 
$23,197,688 in the corresponding 
quarter of last year and $51,598,685 
in the quarter ended June 30, 1942. 

Provision for federal income 
taxes and excess profits taxes in 
the nine months ended Sept. 30, 
1942, totaled $3,400,000 as compared 
with $762,000 in the corresponding 
period of last year. 

As of Sept. 30, 1942, Studebaker’s 
working capital totaled $20.485,566 
as compared with $19,298,464 on 
June 30, 1942, and $15,437,296 on 
Sept. 30, 1941. Current assets as of 
Sept. 30, 1942, including cash of 
$20,229,926, totaled $56,139,667, while 
current liabilities amounted _ to 
$35,654,101. Current liabilities in- 
cluded advances from the United 
States government in the amount 
of $16,412,584. 

A year earlier the corporation 
had cash of $15,310,381, current as- 
sets of $29,305.328 and current lia- 
bilities of $13,868,032. Earned sur- 
plus as of Sept. 30, 1942, amounted 
to $8,075,544 as compared with 
$6,325,630 a year erlier. 


Buys Firm 


GRAND RAPIDS, Mich.—Bowman & 
Co., distributors of Hudson motor cars 
in northern and western Michigan, has 
been purchased by “Gil'’ Schaeffer of 
Detroit, second largest Hudson dealer 
in the United States. The firm has 
been removed from 105 Sheldon Ave., 
S.E., where it has been located for the 
past fom years, to new headquarters in 

e Medical Arts building. 





was supposed to be confined to 
worthless articles. 


OPA points to a Gallup poll 
taken last summer in which 73 
percent of the motorists questioned 
said they would be willing to sell 
their spare tires to Uncle Sam, 22 
percent were unwilling, and 5 per- 
cent were undecided. Figuring the 
number of car-owning families at 
20,000,000, the poll estimated that 
if every one would sell one spare, 
the government would reap nearly 
15,000,000 tires, or enough to out- 
fit 3,500,000 essential cars. OPA 
minimizes these figures under the 
“five-tire plan,” because it is not 
calling in the fifth tire. 

Before the plan was announced, 
OPA officials did some sleuthing 
in the storage rooms of apart- 
ment houses in a large Eastern 
city and emerged with the con- 
viction that there was at least 
one idle tire to every three mo- 
torists—and perhaps more. One 
far-sighted individual, no doubt 
digging in for a Thirty Years 
War, had 24 brand-new tires 
stacked in his locker. Another 
was prepared to wage the strug- 
gle with 12 tires. Most figured 
to wait out the Japs with one 
or two spares. 

The great majority of drivers 
were not financially able to lay in 
a reserve of new tires, however, 
and limited their precautions to 
buying a used tire or two or hold- 
ing on to their old ones when buy- 
ing replacements. OPA does not 
expect its dragnet to pull in more 
than 150,000 new casings and an- 
ticipates that the bulk of the pur- 
chases will be re-cappable car- 

casses with varying degrees of 
wear. 

Most of the idle new tires now 
in car owners’ hands were bought 
immediately prior to Pearl Harbor, 
or between Pearl Harbor and the 
freezing of tire sales on Dec. 22, 
1941, OPA believes, and buyers can- 
not be censured in the absence of 
a nationwide conservation plan. 
Used tires could be sold legally up 
to a few weeks ago and the mar- 
ket has been raked over again and 
again by automobile finance com- 
panies, car dealers and the gen- 
eral public. 

Officials admit that smal] lots 
of new and used tires have been 
and are being traded on the 
“black market,” but promise swift 
retribution for such illegal trans- 
actions. 

Although the campaign to get in 
all the tires above five got under 
way slowly, especially in the East, 
where flood conditions hampered 
pickups by the Railway Express 
Agency, the rivulet of tires now 
flowing into the warehouses of the 
Defense Supplies Corp. is expected 

to swell to a flood with the 
approach of national mileage ra- 
tioning on Nov. 22. After that date 
no motorist may buy gas unless he 
has registered the five tires he is 
retaining and certified that he has 
sold all others to his government. 

To motorists OPA offers the as- 
surance that if the nation’s 27,000,- 
000 car-owners join promptly in 
the plan and other factors work 
out as cheduled, it is believed there 
will be “Tires for All’ who drive 
on essential business under a 
democratic, share-and-share-alike 
ration system. 


A Bit of Doggerel 


From Over There 
From the Motor Trader, 

British trade journal: 

A garage proprietor stood at 
the gate, 

His face was worn and old; 

He meekly asked the man of 
Fate 

Admission to the fold. 

“What have you done,” 
Peter asked, 

“To seek admission here?” 

“I ran a garage down on earth 

For many a weary year.” 

The gate swung sharply open 
then, 

As Peter touched a bell, 

“Come in,” he said, “and take 
a harp 

You’ve had your share of hell.” 


St. 





MARTIN L. PEARSON, General Mo- 
tors Truck & Coach employe, has just 
won the War department’s Certificate 
of Individual Merit for effecting a sav- 
ing of 36,000 square feet of lumber, 
12,000 feet of wire and over 480 hours 
of work in a 60-day period, by stencil- 
ing specifications directly on the truck 
body instead of on a board which was 
then wired onto the body. Another 
suggestion by Pearson provided a new 
and simple way of boxing, cleating and 
boarding trucks for export to allied 
nations in distant parts of the world, 
and resulted in a saving of 40,000 feet 
of lumber in a 60-day period. 





Sees Planes 
Supplementing 
Other Media 


NEW YORK. — Airplanes 


will 


supplement, rather than supplant, 
other types of transport media in 


the postwar era, it is predicted 
by W. A. Patterson, president of 
United Air Lines Transport Corp. 

Although expressing belief that 
the future of the airplane in com- 
merce will be great, Patterson said, 
“it appears that this future will be 
realized without serious embar- 
rassment to the steamship lines or 
the railroads.” 

“The backbone of the railroad 
business has been the long haul 
mass transportation of heavy and 
bulky freight. Neither airplanes or 
trucks can compete successfully 
in this field. The short haul and 
package freight, although profit- 
able, formed a relatively minor part 
of the railroad business and this 
is also true of the passenger busi- 
ness. The financial _ difficulties 
caused by the low earnings of re- 
cent years were due primarily to 
the collapse in heavy traffic.” 


Need Purchasing Officers 


For Civilian War Service 


DETROIT.—The enormous ex- 
pansion programs of government 
establishments vitally connected 
with the war effort have vastly 
increased the volume and impor- 
tance of the work of government 
purchasing officers, In order that 
government establishments may 
operate at maximum capacity, it is 
imperative that purchasing officers 
be recruited who are skillful, re- 
sourceful and far-seeing. 

Purchasing officers are now be- 
ing sought for positions which pay 
from $2,000 to $4,600 a year. They 
will prepare specifications for the 
purchase of government supplies; 
prepare invitations to bid; and 
maintain current information with 
respect to market trends, fluctua- 
tions, sources of supply, and laws 
and regulations pertaining to Fed- 
eral procurement. There are no 
age limits for this examination. No 
written tests are required. Applica- 
tion forms may be obtained at any 
first or second-class postoffice or 
from the Civil Service Commission, 
Washington. 


Truckers to Study 
Va. Reciprocity Report 
RICHMOND, Va.—Gov. Colgate 
W. Darden jr., has received a 
tentative report of the reciprocity 
committee which has been named 
to study motor vehicle relations be- 
tween Virginia and adjoining states. 
Findings of the committee have 
been incorporated in this tentative 
report, but a final report will not 
be released until representatives of 
the trucking industry are called 
into conference. 


DETROIT.—Names of managers 
and addresses of 107 of the 142 
district offices to be set up by the 
Division of Motor Transport, Office 
of Defense Transportation, are an- 
nounced, The remaining 35 will be 
announced shortly. 

As mailing of application forms 
for Certificates of War Necessity in 
connection with General Order No. 
21 is completed in a given area, the 


counties covered and the district 
offices serving them will be an- 
nounced so that carriers who have 
not received their forms will know 
where to apply for them. 

The managers and locations of 
the 112 district offices established 
thus far, including, with revisions, 
a number which were announced 
before the current expansion of the 
field force was started, follow: 









OFFICE DISTRICT MANAGER 
Albany, N. Y. Laurence F. McDonald 
Allentown, Pa. Clayton A. Klein 
Altoona, Pa. Francis J. Murphy 


Atlanta, Ga. 
Asheville, N. C. 
Atlantic City, N. J. 
Augusta, Ga. 
Baltimore, Md. 
Billings, Mont. 
Bismarck, N. D. 


Boise, Ida. 
Boston, Mass. 
Buffalo, N. Y¥. 
Casper, Wyo. 
Charleston, W. Va. 
Charlotte, N. C. 


Chattanooga, Tenn. 


Chicago 
Cincinnati 
Cleveland 
Columbia, S. C. 
Columbus, O. 
Concord, N. H. 
Dallas 

Danville, Ill. 
Davenport, Ia. 
Denver, Colo. 
Des Moines, Ia. 
Detroit 

Duluth, Minn. 

El Paso, Tex. 
Erie, Pa. 
Evansville, Ind. 
Fargo, N. D. 
Fort Wavne, Ind. 
Fresno, Calif. 
Grand Rapids, Mich. 
Hagerstown, Md. 
Harrisburg, Pa. 
Hartford, Conn. 
Houston, Tex. 
Indianapolis, Ind. 
Jackson, Miss. 
Jacksonville, Fla. 
Kansas City, Mo. 
Knoxville, Tenn. 
Lansing, Mich. 
Little Rock, Ark. 
Los Angeles 


Louisville 
Macon, Ga. 


Madison, Wis. 
Mason Citv. Ia. 
Medford, Ore. 
Memphis 
Miami, Fla. 
Milwankee 
Minneapolis 


Mobile, Ala. 
Monteomery. Ala. 
Montnelier, Vt. 
Nashville 

New Orleans 
New York ° 


Newark, N. J. 
Norfolk, Va. 
Oklahoma City 
Omaha 
Orlando, Fla. 
Philadelphia 
Phoenix, Ariz. 
Pierre, 8. D. 
Pittsburgh 
Portland, Me. 
Portland, Ore. 
Providence 
Pumhio, Colo. 
Raleigh, N. C. 
Reno, Nev. 
Richmond, Va. 
Roanoke, Va. 
Rochester, N. Y. 


Rockford, Ill. 
Sacramento, Calif. 
Saginaw, Mich. 
Salt Lake City 
San Antonio 

San Francisco 
Savannah, Ga. 
Scranton, Pa. 
Seattle 
Shreveport, La. 
Sioux Falls, S. D. 
Spokane, Wash. 
Springfield, Mass. 
St. Louis 


Syracuse, N. Y. 
Tallahassee, Fla. 
Tampa, Fla. 
Terre Haute, Ind. 
Toledo, O. 

Utica, N. Y. 
Washington 


Wausau, Wis. 
Waycross, Ga. 
Wichita, Kan. 
Winston-Salem, N. C. 


E. J. Tracy 

Robert G. Carter 
Robert L. Crawford 
William A. J. Moore 
William F. Knell 
Georgia B. Schotte 
Charles E. Russell 


Maurice H. Greene 
Eli C. Benway 

Floyd B. Piper 

E. D. Brannon 

A. E. Teagen 
Lafayette R. Stallings 


Ernest A. Bettes 


Walter Belson 
Henry A. Leachman 
Cc. R. Allen 

William B. Love 
Charles T. Walker 
H. L. Bernard 

S. Joyner Cole 

H. C. Mettam 

Paul V. Kortkamp 
E. Robert Baker 
John H. Gillespie 
Leslie W. Patterson 
Eber S. Lusk 
Frank N. Lanotte 
Earl John Donor 
Frank James Brown 
William H. Thompson 
James A. Jowders 
John P. Calvert 
Paul John Winkler 
Faward R. Gishurne 
Walter C. Solly 

J. F. Maers 

James R. Ouattlebaum 
George F. Rurnett 
Henry S. Bleckwell 
Herhert E. McDaniel 
R. C. Coleman 
Edward F. Krickel 
Owen Harold Stid 
Engene Davis 

Roy Long 


F. S. Crawford 
William F. Burkett 


Claude J. Jasner 
Frederick C. Nalick 
Marshall FE. Nanman 
Rohert T. F.ewrence 
Thomas R. MeGahey 
Russell R. Lvnch 
Frank T. Corcoran 


William E. Bisinger 
James J. Wooten 
W. Dalelich 

Victor F. Nichol 
W. R. Atkins 
Henry Carroll Wall 


J. J. Johnston 
Maclin Simmons 
William W. Warren sr. 
Vv. J. Hons 

George H. Cochrane 
Everett Harding 

E. C. Corbell 
Melvin G. Barnes 
Paul Keely 

H. S. Kearney 
Herman 0. Sites 

F. S. Eggleston 
Guv M. Soringer jr. 
William E. Butler 
John M. Hiskey 


Robert C. Bullington jr. 


Albert E. Sparks 
Albert J. Monro 


Horace H. Tuck 

J. Roy Willhide 
William P. Kennedy 
Richard W. Candland 
John G. Ross 

W. B. Grummel 
Charles J. Schenck 
William H. Boyd 
Harold N. Smith 
John F. Dawson 
Elmer F. Lanahan 
Holley I. Smith 

D. L. Topham 

A. D. Mason 


J. J. Haykel 

Reg. R. Whitmore 
Ed. R. Rowland 
Frank R. Wampler 
H. Martin Walker 
George A. Nicholson 


Charles Howard Gardiner Temporary Bldg. “D” 


Matthew Brossard 
F. S. Morton 

W. R. Bartling 
William D. Lewis 


ADDRESS 


Room 1122-A, 112 State St. 
306 Colonial Bldg. i | 
201 Pennsylvania Bldg. 
1211 Candler Bldg. 
Jackson Bldg., 22 S. Park Sq. 
Professional Arts Bldg. 
1117 Southern Finance Bldg. 
Equitable Bldg. f } | 
302 Securities Bldg. 
International Harvester Bldg. 
200 Main St. 
426 Idaho Bldg. 
185 Devanshire St. 
1505 Gennesee Bldg. 
3 Townsend Bldg. 
206 Atlas Bldg. 
108 Charlotte Law Bldg. 
730 E. Trade St. 
509 Chattanooga Bank Bldg. 
736 Market St. 
Rm. 468-209 S. Wells St. 
1537 Union Trust Bldg. 
1100 Chester Ave. 
Carolina Life Bldg. 
1905 A.I.U. Bidg. 
122 North Main St. 
309 Praetorian Bldg. 
206 Adams Bldg. 
704 Kahl Bldg. 
702 Midland Bank Bldg. 
1416 Des Moines Bldg. 
1116 Penobscot Bldg. 
2nd Floor, Christie Bldg. 
401 Caples Blde. 
Erie Trust Bide. 
203 Am. Trust & Savings Bldg 
304 Wniversal Bide. 
114 Fast Wavne St. 
221 Patterson Bide. 
412 Michigan Nat’! Bank Bldg. 
707 Earle Blac. 
Blackstone Bldg. 
119 Ann St. 
614 Federal Office Blar. 
91 Circle Tower Bldg. 
130 S. Farich St. 
311 Georre Washinetan Annex 
207 Rankle Ride, 190% Walnut 
411 Fidelity Rankers Bldg. 
2m N. Canitel Ave. 
153 Federal Ride. 
955 Wogtorn Parifie Bldg. 
1021 Senth Rraadway 
21 Kexvon Bldec. 
1139 Rankerg Inmcnrance Bldg. 
Trion Trnct Bldg. 
1 Weet Main St, 
1N1-199 KF. State St. 
204 W. Main St, 
Room 1510. 81 Madison Bldg. 
Seenritv Ride. 
TinAaewritere Ride. 
302 Metranolitan T.ife Ins. Bld@« 
Zed St. & 2nd Ave. 
1992 Van Antwernt Riac. 
304 First Nat’l Bank Blde. 
79 Main St. 
901 Medical Arts Bldg. © 
1851 Canal Blac. 
1520 Chanin Ride. 
122 Fast 42nd St. 
1060 Broad St. 
69 Haddineton Bldg. 
226 Key Bldg. 
924 Woodmen of World Bldg. 
215 Rutland Bldg. 
628 Widener Bldg. 
328 Securitv Bldg. 
122 East Dakota Ave. 
Fulton Bldg. 
477 Coneress St. 
609 Bedell Bldg. 
906 Hospital Trust Bldg. 
P. 0. Box 832 
Sir Walter Hotel 
275 So. Virginia St. 
Grace-Securities Bldg. 
Frigidaire Bldg. 
411 Commerce Bldg. 
119 E. Main St. 
708 Rockford Trust 
831 Forum Bldg. 


22 Ss ss 


429 Atlas Bldg. 
1408 Majestic Bldg. 
Room 465, 1255 Market St. 
409 Realty Bldg. 
Dime Bank Bldg. 
White Henry Stuart Bldg. 
520 Ardis Bldg. 
602 Exchange Bldg. 
307 Sun Life Assurance Bldg. 
1597 Main St. 
1007 Boatmen’s Bldg. 

314 North Broadway 
1016 State Tower Bldg. 
209 City Administration Bldg. 
725 Stoval Professional Bldg. 
606 Tribune Bldg. 
415 Security Bank Bldg. 
206-09 First Nat’l Bldg. 





19th St. & New York Ave., N i” 
ist American Nat’! Bank Bldg. 
522 Bunn Bldg. 


220 Federal Bldg. 
Nissen Bldg. 
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| couldnt let that pass! 


V’E DONE ENOUGH traveling in my time to be 

called a world explorer. And the other day 
my nephew, Richard, made a remark I just 
couldn’t let pass unanswered. 


He said: ‘‘You’ve seen a lot of the world for 
yourself, climbed Alps, hobnobbed with a prince 
or two, and shot big game in Africa. After all 
that, what is it about LIFE that gets you so 
excitedP”’ 


“Listen, Richard,’’ I answered, ‘“‘I know you’re 
kidding me. But let me tell you that if I traveled 
every day of the year all my life, I couldn’t begin 
to cover the ground LIFE does week in and week 
out. Sometimes when I’m reading LIFE, I come on 
distant scenes that are very familiar. And that 
makes me understand all the better what I read. 
Because today all those scenes that used to be 
just interesting spots on the map are somehow 
locked in this great world struggle. 


‘*Every spot on the globe is important or 
potentially important today. And LIFE takes me 
to all the really significant places as they are now 
and shows me history as it is being made.’’ 


* * * 


It takes all kinds of minds and people to make up 
a weekly following of 23,900,000 readers (plus 
63% of the U.S. armed forces based here). 
Whether age 16 or 60 each person has individual 
reasons why he reads LIFE. 

No matter how they express their reasons for 
liking LIFE you will find this common denomi- 
nator: people like LIFE because it tells the story of 
the world they live in—and fight for —and tells 
it in a way they find interesting and informative. 

Every week LIFE reports the momentous events 
of world history, gives them place and meaning, 
also tells of the small pleasant happenings that 


are part of the background of every day living. 


Because LIFE means so much to so many peo- 
ple, it has become the nation’s first magazine in 
which to advertise goods and present unusual and 
new business messages bornof wartime conditions. 


Eyes for the Minds 
of America 
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Jeffers, Henderson 


Cite Vital Needs 


WASHINGTON. — William R. 
Boyd jr., chairman of the Petro- 
leum Industry War Council, last 
week announced that letters had 
been received from Rubber Direc- 
tor W. M. Jeffers and Price Ad- 
ministrator Leon Henderson, re- 
garding the proposed postponment 
of nationwide gasoline rationing. 

This correspondence was a re- 
sult of a resolution adopted by the 
council on Oct. 7, which stated (in 
part): 


House Trailer 


Restrictions Set 


DETROIT.—Production and sale 
of house trailers are placed under 
drastic restrictions by Limitation 
Order L-205, just issued by the Di- 
rector General for Operations, 

The order restricts the number 
of “mobile housing units” (trailers) 
which may be produced by any one 
manufacturer to a maximum of 150 
in any calendar month beginning 
Nov. 1, and also restricts produc- 
tion during the remainder of Octo- 
ber to the same number. 

Effective Oct. 27, house trailers 
may be produced only to fill orders 
placed or authorized by the Na- 
tional Housing Agency. No trailer 
produced after Oct. 27 may contain 
more than 275 pounds of iron and 
steel except in running gear and 
movable furniture and equipment, 
or more than three pounds of 
copper. Trailers constructed after 
that date are likewise restricted to 
a maximum interior length of 22 
feet 6 inches, and specifications 
must be approved by the National 
Housing Agency or a person au- 
thorized by NHA to purchase a 
trailer. 


“Whereas, indications from direct 
sales to motorists are that with 
the 35-mile-per-hour speed limita- 
tion, and the cooperation of the 
motoring public in caring for their 
present tires, the reduction in gaso- 
line sales in District 2, 3, 4 and 5 
will apparently come close to the 
reduction brought about by coupon 
rationing on the East Coast.” 

In commenting on the resolution, 
Jeffers replied: 

“I appreciate that prompt inaug- 
uration of these programs un- 
doubtedly will cause difficulties at 
various places. However, it was so 
vitally essential that we get the 
program of rubber conservation 
under way as quickly as possible 
and that there be some checks on 
those who do not voluntarily com- 
ply, it was deemed to the best in- 
terests of everyone to start this 
program immediately.” 

Henderson, in making a more de- 
tailed explanation of his agency’s 
position regarding the resolution, 
called attention to the comment of 
the Baruch Committee on the sub- 
ject, which stated: 

“Gas rationing is the only way 
of saving rubber. Every way of 
avoiding this method was explored, 
but it was found to be inescapable. 
This must be kept in mind, that 
the limitation in the use of gaso- 
line is not due to the shortage of 
that commodity—it is wholly a 
measure of rubber saving.” 

Reflective of his own position, 
Henderson states: 


“The number of tire miles which 
might be wasted in the course of 
90 days is astronomical. Moreover, 
now that the program has been 
fully publicized, any postponment 
would result in a final spree of non- 
essential driving which would 


TE MTL: 
foe Streamlined lertha- 


Streamlined outside to deflect heavy enemy fire, 


the Army's new M-4 tanks are streamlined inside 


for swift, sure starting action. Sturdy ‘‘BENDIX” 


Drives are on the job on every fighting front. In 
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ment of driving and the 35-mile 
speed limit would reduce passenger 
car mileage and rubber consump- 
tion, but these methods would not 
bring us anywhere near the 5,000 
miles a year national average set 
by the Baruch Report as the maxi- 
mum we can afford in view of the 
dire rubber shortage. * * * 

“With these facts in mind, we 
believe that any deferment of the 
program would destroy the effec- 
tiveness of an_ essential war 
measure.” 


Consumer Buying 


To Reach Record 
e o = 9 
79 Billions in *42 

WASHINGTON .— Estimates of 
U. S. Department of commerce 
economists that 1942 consumer ex- 
penditures for goods and services 
will reach a record total of $79 
billion shows that the civilian level 
of living has been affected but 
little in the first year of this nation 
at war. 

The quantity of goods and serv- 
ices purchased by consumers this 
year will exceed that of any other 
year except 1941, which was 3 per- 
cent higher than the estimated 1942 
volume, but because of higher 
prices and dollar expenditures will 
be 7 percent greater, according to 
the Commerce department. 


Except for a few rationed items 


consumers are still able to satisfy 
nearly as much of their needs as 
ever. With income payments of 
$114 billion this year, or $23 billions 
more than last year, consumers 
have more purchasing power than 
they ever had, although their sav- 
ings will be at record levels, and 
more of their incomes will go for 
taxes. 

Two reasons account for this 
condition, according to the gov- 
ernment economists. The first is 
that stocks of consumer goods 
have been built up to unprece- 
dented levels over the past year, 
and reduced new supplies have 
been supplemented by _  with- 
drawals from business inven- 
tories. But more important than 
this, the economists say, is the 
fast that many plants are still 
producing non-essential civilian 
goods. 

Consumers have not, however, 
been able to buy all the goods 
which they normally would have 
bought on the basis of their dis- 
posable incomes this year. Actual 
expenditures for goods this year 
are estimated at about $52 billions, 
or about $10 billion less than they 
normally would have bought. Con- 
sumers this year will save about 
10 percent more of their incomes 
than is normally the case, in such 
forms as war bonds and reduction 
of outstanding debts and cash sav- 
ings. 

The inability to purchase ra- 
tioned items such as automobiles, 
tires and gasoline apparently was 
not compensated for immediately 
by the purchase of more of other 
commodities. Trends in recent 
months, however, clearly point to 
reduced supplies available to con- 
sumers, in the near future. The 
quantity of services has been in- 
creasing steadily but at a declin- 
ing rate in recent months. 


Big Shrinkage 


In Motoring Seen 


TRENTON, N. J.—Indicating the 
extent to which motor vehicle use 
and registration may be expected 
to shrink in New Jersey next year, 
State Highway Commissioner Spen- 
cer Miller’s annual report to Gov. 
Edison forecasts a decline of 
$20,792,225 in state highway fund 
revenues for 1943 as compared 


| with 1941. 


Motor fuel taxes and motor ve- 
hicle license fees, which are the 
two principal sources of highway 
fund revenues, are expected to be 
about $19,000,000 under 1941, when 
collections reached their peak and 
the highway department had its 
last year of “normal” operation. 


Anticipated fuel tax collections 
for 1943 are put at approximately 
$16,000,000 compared with actual 
collections of $29,032,536 in 1941 and 
an estimated total of about $20,500,- 
000 this year. License fees are 
expected to produce $16,200,000 as 
compared with $22,053,924 in 1941 
and $21,300,000 this year. 


Salvaging for Victory . . - 





AN EXAMPLE of dealer cooperation in the scrap drive. patienagete dealers, 


through the Indianapolis Automobile 
president), joined together to collect scrap, 
: - 6 

w e scrap, 
Sin tacaa Co. Dealers also have. placed boxes in front of their 


to haul 100 tons of the stuff 


Johnson Chevrolet Co. 


Trade Assn. (Robert Johnson, 
furnishing 40 trucks and 125 workers 
Shown here are some of the 
piled on the used car lot of 


showrooms for public donation of scrap. One truck is kept busy emptying 


the boxes. 


a 





ONE AUTO DEALER very much in the war is Henry Darling, of Henry 


Darling, Inc., Augusta (Ga.) Chevrolet dealer. 


Not only is his only son 


in the Army, but Darling himself serves his community as a member of the 


draft board and has given to the U 


here piled high with the scrap metal collected in the name of 


shown 


Scrap Drive his used car lot 
Victory. 





THE OFFICIAL salvage depot for Oaklyn, N. J., is the Oakwood Chevrolet 


Co., a part of whose scrap 
firm president, 


ile is shown above. 
is congratulated by Mrs. 


H. J. 


2 Mugrauer, Oakwood 


Irma Schaefer, chairman of 


the Civilian Defense Council of Oaklyn. 


Ont. Minister Cites Attempts 
To Destroy Truck Industry 


Special to Automotive News 
TORONTO.— Ontario Highways 
Minister T. B. McQuesten, address- 
ing a luncheon of the Canadian 
Automobile Assn. here, charged 
that an attempt is being made to 
destroy the trucking industry. He 
admitted it might meet with some 
temporary success, but said the 
move was doomed to failure. 
“There are many picayune influ- 
ences trying to destroy the truck- 
ing business, but anyone who 
thinks they can dam motor traffic 
here or elsewhere in Canada is 
idiotic. When a return to normalcy 
comes we will sweep away these 
antiquated ideas,” McQuesten said. 
When the present emergency is 
over, he said, the trucking industry 
will prove itself superior to “an- 
tiquated forms of transportation.” 
During his address, McQuesten 


N. J. Canal Held Solution 
To East’s Oil Shortage 


PHILADELPHIA. — East Coast 
gasoline and fuel oil shortages 
could be eliminated through con- 
struction of a New Jersey ship 
canal, it was asserted by speakers 
addressing the 35th annual conven- 
tion of the Atlantic Deeper Water- 
ways Assn. 

Such a canal, they said, would 
provide the “missing link” in the 
Atlantic Coast inland waterway 
system, free from the submarine 
menace, over which could be moved 
all the petroleum products neces- 
sary to make up current shortages. 


paid tribute to his deputy minister 
whose engineering abilities were 
called upon by U. S. officials for 
help in the construction of the 
Alaska Highway. The Trans-Can- 
ada Highway, 95 percent of which 
has been completed, will be linked 
with the Alaska Highway, furnish- 
nig a new approach to tidewater, 
he predicted. 

Meanwhile, the Canadian asso- 
ciation called upon the Canadian 
government to follow the an- 
nounced policy of the United 
States government in making 
tires available to civilian motor- 
ists as an aid to the war effort. 


Plastic Tires for Cars 


‘Highly Improbable’ 

SPRINGFIELD, Mass.—Lack of 
resiliency and cost of manufacture 
make it highly improbable that 
plastic tires will be used on motor 
vehicles, according to the view ex- 
pressed here by C. H. Whitlock, 
of the plastics division of Monsanto 
Chemical Co. 

Whitlock pointed out, however, 
that plastic treads which have 
proven much longer wearing than 
those made of rubber were being 
made at the company’s plant here 
for use in hospitals on hospital 
beds, operating tables, stretcher 
carriers and similar movable ob- 
jects. Their use at airports, par- 
ticularly on bomb carrying racks, 
also has been considered. None of 
the plastic tires thus far manufac- 
tured, it was said, are larger than 
10-inch diameter. 
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100,000-Mile Tires? 
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Dr. Egloff Sees Synthetic Casings Outliving 


Average Motor 


NEW YORK.—Dr. Gustav Eg- 
loff, noted authority on petroleum, 
told the American Institute of 
Chemists last week that he “felt 
confident that synthetic rubber 
tires will evolve in the near fu- 
ture with a life of at least 100,000 
miles. 

“Expressed another way,” he 
said, “the tires may well outlive 
the motor car,” so that instead of 
buying new tires for your old car 
you will be buying a new car for 
your old tires. 

The fall of Singapore, Dr. Egloff 
said, also was symbolic of the fall 
of natural rubber from the domi- 
nating position it had held hereto- 
fore, and marked the birth of a 
great new American industry. 


Labor-Operator 
Committee Set 
By Truckers 


WASHINGTON.—A joint labor- 
management committee of the 
trucking industry, which will con- 
sider steps by which the industry 
can further the war effort, has been 
organized by representatives of 
the International Brotherhood of 
Teamsters and the American 
Trucking Assns. with officials of 
the Office of Defense Transporta- 
tion. 

The 14-member committee, upon 
which the drivers and operators 
will have equal representation, will 
convene in Washington Nov. 16 for 
its first meeting. The groups will 
name their representatives later. 

The conference, presided over by 
Otto S. Beyer, director of the ODT 
Division of Transport Personnel, 
and John L. Rogers, director of the 
Division of Motor Transport, was 
called by the ODT to establish a 
permanent relationship between the 
agency and representatives of em- 
ployers and employes in the in- 
dustry. 


David Beck, Seattle, vice-presi- | 
dent of the Brotherhood, and Ted | 


V. Rodgers, Washington, president 
of the ATA, served as spokesmen 
for their respective groups. 

Other management representa- 

tives were J. P. Altwater, New 
York City; Gordon J. Healow, Chi- 
cago; Roy Mason, Columbus, O.; 
Alan J. Wilson, Boston; and R. J. 
Appel, Chicago, secretary and gen- 
eral manager of the Central States 
Employers Area Committee. 
The joint committee is expected 
to: 
Call attention to matters involv- 
ing the industry and its employes 
with which the ODT may be con- 
cerned; 

Consult with the ODT on policies 
and activities which are of interest 
to employes and management in 
the industry; and 

Aid in enlisting the cooperation 
of employes and management, and 
their organizations, for the task of 
utilizing trucking facilities effi- 
ciently and economically during 
the war. 


Goodrich Gives Rubber 
Tree Seeds to U.S. 


AKRON.—Gift of thousands of 
seeds from selected Hevea rubber 
trees growing in the experimental 
nursery of the B. F. Goodrich Co. 
on the island of Santa Domingo to 
the United States Government, was 
announced last week by John L. 
Collyer, Goodrich president. 

The seeds are to be given to the 
Bureau of Plant Industry, U. S. 
Department of Agriculture, which 
has under its control a program 
for promoting the cultivation of 
rubber bearing plants in the west- 
ern hemisphere. Plans to collect 
the seeds have already been started 
by the bureau. 

Goodrich has had the experi- 
mental nursery in Santa Domingo 
since 1931. Test tappings have 
shown the presence of trees yield- 
ing as much rubber as some of the 
high-yielding trees of Malaya and 
the Dutch East Indies, now con- 
trolled by the Japanese. The trees 
are also free of the South American 
leaf blight, a fungous disease which 
has inflicted such damage on rub- 
ber plantings there that plantation 
development in the past has met 
serious obstacles. 


Car in Future 


Synthetic rubber in the United 
States, he said, “is here to stay 
and will be permanent industry 
during the next peace period.” 

Natural rubber, in December, 
1941, cost about 22 cents a pound, 
he pointed out, with the price rang- 
ing through the years from 3.5 
cents to more than $1 a pound. “It 
can be stated,” he said, “that syn- 
thetic rubber in mass production 
will cost less than 15 cents a 
pound.” 

Some trucks using’ synthetic 
rubber tires, he added, have gone 
more than 53,000 miles. Sidewall 
tire strength is greater, meaning 
greater safety and greater road 
gripping ability on wet and muddy 
roads. Tests on hills with different 
trucks have shown that the syn- 
thetic-rubber-tired vehicle “goes 
up a hill with very little side-slip- 
ping, whereas the tires of natural 
rubber slipped all over the road,” 
Dr. Egloff reported, adding that 
“on curves, when operating the car 
at high speeds, the synthetic tire is 
safer than the natural.” 


—— er 
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Tubeless Car Tires 


Prove Successful 

WASHINGTON.—First experi- 
ments with tubeless automobile 
tires have proved successful in 
the District of Columbia. C. N. 
Emmons, superintendent of the 
District’s municipal garage and 
shops, said that “apparently we 
have solved the tube-shortage 
problem. Our tests of tubeless 
operation have been completely 
successful.” 

In the last 10 days, he ex- 
plained, an official car has oper- 
ated 350 miles with tires mount- 
ed directly on the rims, made 
air-tight with puncture-proof 
fluid, and inflated through a 
metal valve, inserted where a 
tube’s rubber valve normally 
appears. 


Curry Named 


BIRMINGHAM, Ala.—George_ T. 
Curry, regional manager for Dodge in 
Atlanta for seven years has been ap- 
pointed Birmingham district manager 
of the motor transport division, Office 
of Defense Transportation. He suc- 
ceeds W. Duncan, who has been 
transferred to Atlanta as assistant to 
the regional director. 





Pete Wembhoff’s Fourth Dimension 
offers news of advertising. 


The ‘‘impossible’’ has become the 
commonplace as American industry 
turns out the planes, ships, tanks, guns 
and other war material our fighting 
forces need. Typical of the develop- 
ments contributing to the saving of 
time and critical materials is the appli- 
cation of a synthetic by one Auto-Lite 
Division to replace rubber. It is being 
used for grommets, door bumpers 
and other items on units of war 
equipment. .. . Another Auto-Lite 


TOLEDO, OHIO ° 


IN ITS 26 GREAT MANUFACTURING DIVISIONS AUTO-LITE IS PRODUCING FOR AMERICA’S ARMED FORCES ON LAND, SEA AND IN THE 


THE ELECTRIC AUTO-LITE COMPANY > 


ODT May 
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Shift Trucks 


To Areas Where Needed 


Special to Automotive News 

WASHINGTON.—America’s great 
fleets of buses and trucks may now 
be viewed as one vast pool of 
equipment from which individual 
units may be drawn and shifted to 
any city or place as the war 
emergency directs. 

That statement was made by 
Transportation Director Joseph B. 
Eastman, in discussing the meas- 
ures taken by the Office of Defense 
Transportation to control the mile- 
age of trucks and to conserve and 
make maximum utilization of all 
passenger buses. 

Eastman also said that ODT and 
the War Production Board are 
cooperating closely in surveys look- 
ing to eliminating, insofar as pos- 
sible, the unnecessary cross-hauling 
of commodities both by railroad 
and truck. 

While ODT as yet has taken no 
formal] action to ban cross-hauling 
of goods, in view of the “very 
inactive” cooperation of several 
industries, Eastman said it might 
become necessary for the transport 
agency to implement the current 


voluntary 
orders. 

He said much already has been 
done in a number of industries to 
cut cross-hauling, mentioning spe- 
cifically woodpulp, alcohol, chlorine, 
cement and chemical companies. 
Industry branches of the WPB are 
consulting with various industries 
on the problem of cross-hauling 
and excessive hauling with a view 
to securing voluntary action. 

The ODT chief also said that, 
while he was reluctant to hazard a 
guess on how much transportation 
could be saved by reducing cross- 
hauls, he did not believe it would 
be of “great magnitude.” 

“I do believe, however,” he added, 
“that it is quite likely to be sub- 
stantial.” 

Eastman stated it was not solely 
a matter of controlling cross-haul- 
ing from the standpoint of trans- 
portation. The problem involves 
capacities of plants and their 
ability to supply certain zones and 
the questions of inbound raw mate- 
rials as compared with outbound 
finished goods and manpower. 


campaign by formal 








Division perfected the process which 
enables the manufacture of cartridge 
cases from steel instead of brass. Still 
another makes bomb fuses of plastic, 
thus saving tons of aluminum. In all 
its 26 manufacturing divisions Auto- 
Lite rapidly converted peace-time 
products to a war-time basis. ...4 The 
time will come when the skill and ex- 
perience acquired in this all-out war 
effort will help solve peace-time prob- 
lems. That will be important, too. 


SARNIA, ONTARIO 
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_ NEW YORK.—Postwar designers 
in automotive and other fields will 
have greater latitude in the use of 
glass as a result. of striking new 
wartime applications of flat glass 
which are producing “some of the 
most important aids to ultimate 
victory of our armed forces,” it was 
declared by John D. Biggers, presi- 
dent of Libbey-Owens-Ford Glass 
Co., in his quarterly letter to 
stockholders. 


Military application of laminated 
safety glass was cited by Biggers 
as one of the major goals of the 
company’s research and develop- 
mnt work. In meeting the stream- 
lining design of combat planes, he 
said, the company had to develop 
quickly and improve techniques of 
bevding glass far beyond anything 
previously required in peacetime 
ap lications. Today practically all 
wrplane manufacturers use lami- 
nnted safety glass in sections of 
fig'iting planes and bombers where 
beth protection and visibility are 
essential. 


“Our advances in bending glass 
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Increased Use of Glass 
Seen in Postwar Car 


on a production basis,’ Biggers 
declared, “not only enable us to 
plan an important role in war plane 
production, but places us in a 
strategic position to offer designers 
and architects in the automotive, 
building and a number of other 
industrial fields much greater lati- 
tude in the use of glass in the 
products projected for the postwar 
era.” 

Bullet-resisting glass and golden 
plate glass and a special laminated 
safety glass for use in gliders and 
training planes were listed by 
Biggers among other types of glass 
developed for use in military air- 
craft. 

The report further revealed that 
two of the company’s plants re- 
cently have started turning out 
aircraft subassemblies. 


Forsythe A dvanced 


CLEVELAND.—Appointment of N. 
M. (Dutch) Forsythe as general sales 
manager of Pesco is announced by 
R. J. Minshall, president and general 


menarer of this Borg-Warner division. ! offers news of advertising. 


TO EXECUTIVES: 


NOW YOU CAN HELP 

























the war program. 


This is not a new Bond issue 
and not a new series of War Bonds. 


Thousands of individuals, 


tions, labor unions, and other organi- 
zations have this year already pur- 
chased $50,000 of Series F and G 
Bonds, the old limit. Under the new 
regulations, however, these Bond 
holders will be permitted to make 
additional purchases of $50,000 in 
the remaining months of the year. 
The new limitation on holdings of 
$100,000 in any one calendar year in 
either Series F or G, or in both series 
combined, is on the cost price, not on 


the maturity value. 


Save With... 





The Treasury’s decision 
to increase the limitations 
on the F and G Bonds 
resulted from numerous 
requests by purchasers who asked the 
Opportunity to put more money into 





FOR POSTWAR: 


Longest Superhighway 


Being Planned 

WASHINGTON.—The longest 
superhighway in the world, run- 
ning 468 miles through New 
York State, will be built after 
the war, according to Thomas H. 
MacDonald, commissioner of 
public roads. 

The four-lane highway will 
run from a point on the New 
Jersey state line near Suffern, 
up the west side of the Hudson 
river to a point near Albany. 
From there it will pass near 
Schenectady, Utica, Syracuse, 
Rochester, Buffalo, and along 
the shore of Lake Erie to the 
Pennsylvania state line. 

Most of the construction will 
be on new location, MacDonald 
said. The highway will have 
two traffic lanes in each direc- 
tion, separated by a mall, and 
entrance will be permitted only 
at selected points. There will 
be no grade crossing of railroads 
or other highways. 





Pete Wembhoff's 


Fourth Dimension as 
prevented from rising, but reduc- 





$25,000 Net Is Tops— 


U.S. Clamps a Lid 
On All Income 


tions to the $5,000 a year level were 
expressly permitted. The stabiliza- 
tion date for those salaries was 
Oct. 3 when President Roosevelt 
set up the Office of Economic 
Stabilization by executive order. 


Employes working in plants 
with less than eight workers were 
exempted from the order but 
“unreasonable” increases still will 
be disallowed. 

The new regulations provided, 
however, for raises in salaries with- 
out prior approval of the treasury 
in these categories: 

“Individual promotions or reclas- 
sifications, individual merit  in- 
creases within established salary 
rate ranges, operation of an estab- 
lished plan of salary increases 
based on length of service, in- 
creased productivity under incen- 
tive plans, operation of a trainee 
system.” 

Exceptions to the $25,000 ceiling 


DETROIT. — Economic Czar 
James F. Byrnes’ lid on all U. S. 
income, which covers all salaries 
and prevents any net salary above 
$25,000, will affect many executives 
in the automotive industry, both 
manufacturing and distribution. 


War Labor Board last week was 
given jurisdiction over all wages 
and salaries under $5,000 covered 
by labor contracts and that going 
to employes not employed in a 
bona fide executive, administrative 
or professional capacity. Control 
over all other salaries is vested in 
the U. S. Treasury department. 

Byrnes revealed: 


Salaries below $5,000 a year 
were frozen as of Oct. 27 with 
reductions below the highest rate 
paid between Jan. 1 and Sept. 15, 
1942, forbidden along with  in- 
creases above present levels. 


Salaries above $5,000 a year were 






















































of individuals. 


corpora- 


War Savings Bonds 


Series F and G Bonds are intended 
primarily for larger investors and may 
be registered in the names of fiduci- 
aries, corporations, labor unions and 
other groups, as well as in the names 


The Series F Bond is a 12-year 
appreciation Bond, issued on a dis- 
count basis at 74 percent of maturity 
value. If held to maturity, 12 years 
from the date of issue, the Bond draws 
interest equivalent to 2.53 percent a 
year; computed on the purchase price, 
compounded semiannually. 


The Series G Bond is a 12-year cur- 
rent income Bond issued at par, and 
draws interest of 2.5 percent a year, 
paid semiannually by Treasury check. 

Don’t delay—your “fighting dollars” 
are needed now. Your bank or post 
office has full details. 


included “customary charitable con- 
tributions,” with 1941 as a yardstick 
year, and also “payments on life 
insurance policies and fixed obliga- 
tions which were in force on Oct. 3, 
1942, and past income taxes due.” 

The $25,000 limit as outlined by 
Byrnes meant that a man must 
earn over $50,000 gross to retain 
at least $25,000, out of which 
state and local taxes must be 
paid. 

Byrnes disclosed that Roosevelt, 
while he is exempt from the regu- 
lations because his $75,000 salary is 
fixed by statute, has instructed 
Secretary of Treasury Henry Mor- 
genthau jr., to make out Presi- 
dential salary checks in the future 


tions.” 
Byrnes acknowledged “impracti- 


$25,000 limit before Jan, 1, 1943, but 
specified that, “in the meantime, 
increases in salary levels at this 
level without the approval of the 
treasury are forbidden along with 
other salary increases.” 


War Congress 
Of WAM Lists 


Noted Speakers 


NEW YORK.—Crucial war prob- 
lems, affecting American business- 
men, will be discussed during the 
three-day War Congress cf Ameri- 
can Industry to be held Dec. 2-4 at 
the Waldorf-Astoria here by the 
National Assn. of Manufacturers. 

Many chief executives of the 
War and Navy departments, the 
War Production Board and other 
government agencies responsible 
for prosecution of the war are 
among the scheduled speakers, in- 
cluding WPB Executive Director 
Donald M. Nelson, Rubber Admin- 
istrator William M. Jeffers, Price 
Administrator Leon Henderson, 
War Manpower Commission Chair- 
man Paul V. McNutt and Hiland 
G. Batcheller, former president of 
Allegheny, Ludlum Steel Corp., and 
now head of the WPB Iron and 
Steel Division. 

Prominent industrialists slated to 
speak include Wilfred Sykes, presi- 
dent of Inland Steel Co., whose 
company was affected by the War 
Labor Board’s “Little Steel” rulings 
and whose topic will be the need 
for “A National Labor Relations 
Policy.” The field of science will 
be represented by Dr. Robert A. 
Millikan, chairman of the executive 
committee of California Institute 
of Technology. 

Following the pattern set last 
year, the forthcoming gathering, 
President W. P. Witherow prom- 
ised, will be “no brass hat con- 
vention.” 

























Pennsylvania Rubber 


Starts All-Reclaim Tire 


PHILADELPHIA. — Pennsyl- 
vania Rubber Co. announces the 
initiation of production on a new 
all-reclaimed passenger car tire as 
eethestons by the War Production 

oard. 


“in compliance with the regula- | 


cal” administrative reasons which , 
would prevent application of the 
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AUTOMOTIVE NEWS, NOVEMBER 2, 1942 


: —the 4th Dimension 


Urges Dealer Advertising; 
Confidence in Future 


By Pete Wemhoff 


the “Victory Limit” sticker is 
now being distributed on a na- 
tionwide basis. 


Mt. 


Laughs for Yanks at Christmas 
are being provided in an original 
and personalized greeting plan 
made available by Electric Auto- 
Lite Co. Oncle Rafe, Jake, Luke, 
Willy and the rest of Esquire Car- 
toonist Paul Webb’s comical ‘Moun- 
tain Boys’ family have had their 
antics penned into a brand new 
‘Mountain Boys’ book which any- 
One can send to men in the armed 
forces. 


In the December issue of Esquire 
Magazine, Auto-Lite is using a 
gatefold spread in two colors to 
publicize its “Keep ’Em Smiling” 
Christmas offer. This marks the 


15—(589) 


e 
Capt. Rickenbacker 
* - e ° 

till Missing 

DETROIT.—Ten days overdue on 
an inspection flight in the Pacific, 
Capt. E. V. (Eddie) Rickenbacker 
was still missing Friday as the 
Army and Navy continued an in- 
tensive search in the Southwest 
Pacific areas. 

Capt. Rickenbacker, ace pilot in 
World War I and widely known in 
the automotive and racing field, 
was last heard from on Oct. 21 
when he reported from a point 
southwest of Hawaii that he had 
slightly more than one hour’s gaso- 
line remaining in the tanks of his 
plane. : 

(Chis Sinsabaugh, in his “Sparks” 
column today, recounts the exploits 
of Capt. Rickenbacker in the auto- 
motive industry, auto racing and 
aviation.) 
















































Dealers 


Use of general advertising over a 
manufacturer’s signature is rela- 
tively ineffective whenever a com- 
pany’s advertising budget falls be- 
low a certain amount and in such 
instances expenditures should be 
directed mostly into dealer coopera- 
tive advertising or point-of-pur- 
chase helps, Prof. James D. Scott, 
formerly research assistant at the 
Harvard Graduate School of Busi- 
ness Administration and now at 
Johns Hopkins University, declares 
in a bulletin just published by the 
Harvard Bureau of Business Re- 
search. 

Entitled “Advertising Programs 
for Products with Selected Dis- 
tribution,” the bulletin is a study 
of the advertising programs of 
98 manufacturers marketing con- 
sumer goods through selected re- 
tail distributors. The study was 
made by Prof. Scott to determine 
the factors which account for the 
widely varying types of advertis- 
ing programs used to promote the 
sale of merchandise marketed by 
selected distribution. 

“One manufacturer,” he points 
out, “may spend 50 percent of his 
advertising appropriation upon gen- 
eral advertising, 30 percent upon 
advertising over the retailer’s name 
and 20 percent upon dealer sales 
help. In contrast, another manu- 
facturer may divide his advertising 
appropriation into 75 percent for 
advertising over the retailer’s name 
and 25 percent for dealer sales 
help. Still another manufacturer 
may divide his appropriation into 
60 percent for advertising to the 
trade and 40 percent for dealer 
sales helps.” 


Confidence 


While advertisers are showing a 
tendency to go slow in the prepa- 
ration of 1942 budgets, there ap- 
pears to be more confidence in the 
advertising outlook than was ap- 
parent in the early part of the 
year, according to advertising 
agency executives, reported in the 
New York Times. 

No longer are sudden curtail- 
ments expected nor do advertis- 
ers abruptly cancel programs as 
they have done previously. 

The problems facing advertisers 
are numerous, ranging from limita- 
tion on production to zoned-market 
simplification, victory models, etc. 
But at least there seems to be 
growing determination on the part 
of large advertisers to keep their 
brand names alive, and _ institu- 
tional copy will continue to in- 
crease next year. Clarification of 
the attitude of the Treasury de- 
partment and Procurement agency 

on advertising expenditures has 
been helpful in this respect. 


Feted 


When Silliman Evans went to 
Chicago late last year to launch 
the Chicago Sun as publisher, 
M. J. Lanahan gave him a 





LOCAL NEWSMEN previewed details of Oldsmobile’s nationwide service 
program at the Drake hotel in Chicago last week. Special emphasis is tl 
upon dealer service department employes and the part oe” are playing in 
war program by maintaining transportation facilities to and from arms plants. 
Seated, left to right, Phil Hampson, Chicago Tribune; V. C. Havens, Oldsmobile 
director of advertising and sales —s G. R. Browder, assistant general 
sales manager, Oldsmobile; Dan Doody, Chicago Sun. Standing, Frank Gris- 
wold, Chicago Journal of Commerce; John Jenkins, Chicago News; R. J. 
Kreitz, Chicago Times; James McMahon, Drovers Journal; Herbert Wilson, 


Chicago Herald American. Winchester Named 


NEWARK, N. J.—Following his ap- 
pointment as New Jersey chairman of 
the local deliveries subcommittee of 
ODT’s petroleum transport advisory 
committee, John F. Winchester, past 
president of the New Jersey Motor 
Truck Assn., established temporary 
oe ae at the association's office, 
973 McCarter Highway. 


announces that W. R. Samuels, for- 
merly sales representative in west- 
ern Missouri, Kansas, Nebraska 
and Oklahoma, has been appointed 
manager of its branch at Dallas, 
Texas. 


first time that Esquire has per- 
mitted the use of its gatefold pages 
for other than editorial feature. 


Named 


Clawson & Bals, Inc., Chicago, 








Owner Loyalty 


/$ priceless now 


For forty years Cadillac produced only one 


luncheon party attended by a 
number of other local automo- 
bile dealers. 

Last week Evans returned the 
compliment, with Lanahan, 
Dodge-Plymouth dealer, as guest 
of honor and nearly 50 other 
members of the trade in attend- 
ance, along with officials of the 
Sun, at the Blackstone hotel. 


Upped 


* kind of motor car—the finest that money 
could build or buy. And during this whole period 
the service to Cadillac owners provided by Cadil- 
lac distributors and dealers has been in key. 


The results are exactly what you would expect: 
Cadillac owners are the most loyal in the industry. 
And this loyalty—maintained and augmented by 
the factory’s provision of essential service parts 


and active service promotion—is now being 
expressed in a most practical and profitable way. 
Cadillac distributors and dealers are getting a higher 
percentage of owner service business than any other 


dealer group. 


A priceless advantage today, this loyalty will 
plainly be even more advantageous tomorrow, 
when peace re-opens the way to normal manu- 
facturing and sales. 


Russell C. Johns, advertising 
manager of Aero Digest, has just 
been appointed assistant publisher 
of Aero Digest, The Sportsman 


Pilot, and Revista Aerea. 


Speed 

Newark Evening News has just 
issued a_ special wedge-shaped 
sticker which pastes over a cars 
speedometer to remind motorists 
of the 35-mile-an-hour speed 
limit. The wedge is cut at the 
35-mile mark; when pointer dis- 
appears motorists knows he’s 
speeding. 

Originally designed for use on 
the newspaper’s delivery trucks, 


















But Dealers Struggle On— 
Vancouver Auto Row 


Has Face Lifted 


ness, but with greatly curtailed 
operations. McDermott Motors has 
surrendered the whole of its spaci- 
ous main floor showrooms to the 
need of war industries, and moved 
its offices to the service department 
on the second floor, with entrance 
from a side street. 

Large premises once occupied by 
Consolidated Motors are now an 
army maintenance garage, and 
Consolidated is sharing much 
smaller premises with another au- 
tomobile organization. One of the 
buildings once owned by McDer- 
mott Motors is now serving as a 
storage base for Japanese cars 
seized by the Canadian government 
when Japanese were removed from 
the coastal area. 

J. M. Brown Motors Co., Ltd., 
has managed to stay in business 
in one of its biuldings and still 
have a few used cars to sell. They 
have not had a new car on the 
showroom floor for seven months. 
The firm is partially meeting its 
overhead problem by development 
of a sawmill business as a side 
line. The Automobile Recondition- 
ing Co. a separate building, is 
also maintained by this firm in 
premises which once housed its 
used car department. A_ third 


By F. H. Fullerton 
Staff Correspondent 

VANCOUVER, C.—Automo- 
bile Row, those several blocks on 
West Georgia Street,, today bears 
little resemblance to the business 
section of the city that once won 
this name for itself. 

True the modernly-designed 
spacious automobile dealer show- 
rooms and service headquarters 
are still there, but the buildings 
are about all that is left of the 
past, and even many of them have 
changed. 

Begg Motor Co. and the premises 
just across the intersecting street 
occupied by Begg Bros., have ma- 
terially changed. The big three- 
story building is now being rede- 
signed to meet the engineering 
division of Neon Products of West- 
ern Canada’s need for an auxiliary 
plant to engage in war industry. 
The other Begg building is being 
redesigned to act as the admin- 
istrative headquarters. 

The Begg company has taken 
over the big building once oper- 
ated by Balderson Motors, and is 
now developing this as a service 
headquarters. The old Balderson 
used car display room adjoining 
is now a body paint shop for the 
Begg company. 

MacLean Motors is still in busi- 





BON D permanent 
ANTI-FREEZE 


Single shot action... one filling lasts 
all season. 


Safe, non-corrosive, odorless. 
Made of non-critical materials. 


Bonded performance . . . thoroughly tested 
and highly approved in laboratory tests. 


We still have a supply, so get your order in 
now...! 


BOND ANTI-FREEZE 
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building is now headquarters for 
the R.C.AS.C. fleets. 

Vancouver dealers have a small 
stock of new cars still available 
in some cases, but their sales are 
few and far between. Some dealers 
have liquidated their entire stocks 
of used cars, others are selling 
them without any special sales, 
but gradually getting out of their 
stocks. 

It is estimated in all the Greater 
Vancouver area there are fewer 
than 350 used cars in the hands of 
dealers. Normally the stock runs 
from 1,500 to a much higher figure. 

Dealers in most instances are 
not interested in buying used cars 
from the public who can no longer 
operate them, and many dealers 
are refusing to accept trade-ins on 
used car sales. Dealers state the 
uncertainty of obtaining parts to 
recondition cars, coupled with the 
rubber situation, makes it very 
hard to deal in used cars on other 
than a gambling basis. 

Labor is one of the biggest prob- 
lems confronting the trade. One 
automobile dealer feels some read- 
justment must be made. He states 
two of his men enlisted and he 
was fortunate enough to obtain an 
elderly man and a boy to replace 
them, but the necessary permit to 
employ these two newcomers was 
refused on the grounds automobile 
dealers were a non-essential in- 
dustry. 

This means, this dealer points 
out, that soon all dealers will have 
to close down their service and 
maintenance establishments, since 
the few men they have left will be 
unable to handle a sufficient vol- 
ume of business to offset the over- 
head. Unless maintenance staffs 
are re-classified as essential in- 
dustry, the trade will be unable to 
service cars now on the road, and 
this will seriously affect transpor- 
tation to airfields, aircraft factor- 
ies and shipyards at Vancouver 
where automobile transportation is 
essential for workers. 

As far as repair business is con- 
cerned a certain amount is being 
handled on budget terms, and lead- 
ing automobile finance companies 
are now all operating maintenance 
and re-conditioning financing plans. 
However, practically every other 
type of financing has already been 
severely regulated by the govern- 
ment and the feeling among both 
finance men and dealers is that 
action may soon be taken in this 
field, and it is only the seriousness 
of the transportation problem that 
has prevented repair financing be- 
ing regimented before this. 

Insofar as used car sales organi- 
zations outside the big dealer or- 
ganizations are concerned, these 
are rapidly going out of business 
at Vancouver. Many have already 
cleaned out stocks and owners and 
salesmen alike are working in war 
industries, or are on active service. 


Two Plead Guilty 
In Ford Theft 


DETROIT.—Two men _ pleaded 
guilty last week in federal court to 
a charge of violating the Interstate 
Commerce Act by transporting 
stolen automobile parts from the 
Ford Motor Co. plant. 

Carl A. Block, of Detroit, and 
Morris Jack Glyder, Flushing, N. 
Y., the two men named in the 
indictment, allegedly stole $159,000 
worth of materials from the High- 
land Park plant of Ford Motor Co. 
in a month’s time. 

Block was a materials clerk at 
the Ford Motor Co. for eight years. 
The position placed him in control 
of many valuable supplies of ma- 
terials, Thomas P. Thornton, as- 
sistant United States attorney, said. 
Glyder, a New York parts dealer, 
Thornton added, furnished the 
money to bribe employes to steal 
parts from the plant, and with 
Block’s aid, the parts were shipped 
to Glyder’s warehouse in New 
York. 

Glyder was also named in an- 
other indictment which listed 62 
Ford employes and parts dealers 
throughout the country. His in- 
dictment followed an investigation 
by the FBI into complaints of 
wholesale thefts from the Ford 
Motor Co. stock rooms. 





Buys Out Firm 


SHEBOYGAN, Wis.—Marr's Standard 
Sales, Inc., has been purchased here 
by Roewardt Motor Sales Co., accord- 
ing to Carl Roewardt. Since his for- 
mer partner, William Thomson, is now 
in the air corps. Roewardt has another 
associate, Matt Verbanetz, who will not 
be active in the business. 
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IMPORTANT—Government 
regulations require that you 
sell afl worn out and unugadle 
replacement parts to scrap 
dealers every 30 days. Report 
this disposab—as well as the 
junking of cars, tires, batteries 
*fand all types of metal, reb- 
ber and rags)—-on WPB Form 
919, iWaseraed. Mail dupli- 
cate card to your branch. 


JUNKER... | \ 




















COOPERATE WITH YOUR GOVERNMENT- REPORT REGULARLY- AND 
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THIS REMINDER to “Get in the Scrap” is being utilized by Studebaker 
to a participation in the national salvage campaign by the Studebaker 
dea 


er organization. 





Lack of Mechanics Called 
Biggest Transport Peril 


PONTIAC—tThe shortage of 
skilled mechanics is a far greater 
threat to wartime transportation 
than is gasoline 
rationing, Verne 
L. Murray, acting 
general salesman- 
ager of Pontiac 
Motor, declared 
last week, follow- 
ing an extensive 
personal survey 
of the Eastern 
rationed area. 

Murray visited 
=, — 

urray erships in ew 
and TT) a 
phia, Boston, Providence, Hartford 
and other Eastern population 
centers. 

“There has been a period of re- 
adjustment but now a great many 
Pontiac dealers are doing more 
business than they did before ra- 
tioning,” Murray said, “The rest 
are showing only a small decrease 
in business. 

“It is certain that the average 
motorist has become more con- 
scious of his car and what it means 
to the total war effort. The re- 
sultant increase in service demands 
upon our dealers has more than 
taken up the slack caused by non- 
essential cars being taken off the 
road. 

“Lack of skilled manpower ap- 
pears as a tremendous hazard, how- 
ever. All our efforts are bent to 
overcoming this danger before it 
causes an actual breakdown in 
essential war transportation and 
the lessons we and our dealers are 
learning in the East will be doubly 
valuable in the armament centers 
of the Middlewest.” 

Pontiac dealers are being en- 
couraged to meet the competitive 





New Carburetor Uses 


Ordinary Fuel Oil 

CHICAGO.—A carburetor which 
utilizes ordinary fuel oil in mod- 
ern high compression motors for 
all purposes except starting and 
climbing steep hills, has been 
patented by William C. Dunn, a 
Chicago attorney. 

Low octane fuels, considered 
impractical for use in high com- 
pression cylinders because of 
difficulties encountered in _ its 
volatilization, is successfully con- 
verted into energy in Dunn’s 
carburetor, he explained, through 
preheating to a specified degree, 
and by breaking up the preheated 
oil through means of a special 
venturi. 


situation on skilled help and to 
build up apprentice systems based 
on factory breakdowns of the 
various repair jobs and their need 
for skilled, semi-skilled or unskilled 
help. Dealers also are encouraged 
to cooperate with local draft boards 
and factories to secure men re- 
jected by the army or industry 
because of physical defects which 
should not hamper them in service 
operations. 

Rationing in the East has not 
affected the market for high-grade 
used cars, Murray reports. This 
market is mainly composed of per- 
sons engaged in war work but who 
are unable or unwilling to buy new 
ears. Sensible trading has left 
Pontiac dealers with a good supply 
of the type of used cars most in 
demand, he adds. 


a 
Paint Shop 
e 
Helps Build 
a 

Big Profits 

ST. PAUL, Minn.—N. J. Koppy, 
manager of Koppy Motors, Inc. 
(De Soto), reports labor sales for 
a period in 1942 totaled $20,903 
as against $13,715 for the same 
period in 1941. Of this amount 
$9,894 was accounted for by the 
body and paint shop. 

At the same time retail parts 
sales totaled $8,313 as compared 
with $3,999 for the same period 
of last year,” continued Koppy. 

Attributing most of the credit 
for this fine growth in revenue 
to his service manager, Gordon 
Schwab, Koppy adds that in- 
creased personal contact, a 
greatly augmented direct mail 
activity and better selling “at 
the point of contact,” are the 
chief tools upon which Schwab 
relies to bring his old customers 
back and induce new ones to 
come in. 

Both Schwab and Koppy try 
to meet each owner before he 
leaves with his car, thus mak- 
ing the customer feel that special 
attention has been given him. 

The body and paint shop has 
been a very profitable operation 
over a period of time, and 
Koppy feels it is just as impor- 
tant as the regular service de- 
partment. Aggressive merchan- 
dising keeps this body shop, 
which is located in a large, 
separate building, full of work 
regardless of the season of 
the year. 




































USED CARS—SERVICE 
State Would Test Cars 


AUTOMOTIVE NEWS, NOVEMBER 2, 1942 


Dealer Protests Delay 
Colo. Experiment 


Special to Automotive News 

DENVER.—Protests from auto- 
mobile dealers and garage owners 
here against the proposed state 
operation of automobile inspection 
stations have caused Leon Laving- 
ton, state purchasing agent, to hold 
up the previously ordered purchase 
of a $1,710 car-testing machine, it 
was learned last week. 

Purchase of the equipment, ap- 
proved by Gov. Ralph L. Carr, had 
been ordered by Farrington R. 
Carpenter, state revenue director. 
Carpenter earlier had announced 
that the machine was the first of 
a number to be bought and oper- 
ated by the state for the official 
inspection of automobiles. 

Many individual protests have 
been made to Lavington, it was 


Parts Dealers 
Show Sales Gain 
In First Half 


NEW YORK.—Despite curtail- 
ment of sales of new automobiles, 
business of dealers in automobile 
parts and accessories held up well 
in the first half of this year, ac- 
cording to a survey by Dun & 
Bradstreet. 

Widespread demand for better 
maintenance and repair service on 
cars already in use seems to have 
offset the loss of tire and tube 
sales. The best sales gains were 
registered by the smaller dealers, 
perhaps because of a tendency on 
the part of customers to conserve 
gasoline and tires by trading at 
home. 

Most dealers did not increase 
their inventories as much as their 
sales increased, apparently because 
of the growing difficulty of obtain- 
ing parts and other items made of 
metal. The only group which suc- 
ceeded in building up stocks ap- 
preciably in the last year was 
composed of larger stores. 

Comments from retailers in this 
line reveal that most of them are 
gloomy about the future. Sighting 
no relief from the squeeze of 
dwindling stocks, they are cutting 
overhead, purchasing the supplies 
of competitors who close to join 
the Army or work in war plants, 
and emphasizing service, in the 
attempt to bring in enough revenue 
to stay in business. 


120,000 Cars Stored Up 


In Ohio Thus Far 

COLUMBUS, O.—State Highway 
Director Hal. G. Sours, reports 
engineers of the department esti- 
mate that approximately 120,600 
passenger automobiles in the state 
have been placed in storage to date 
this year. The state’s registration 
of passenger cars in 1941 was ap- 
proximately 1,892,035. 

Sours states that during Sep- 
tember traffic on rural highways in 
Ohio declined 21.83 percent. 


Motorists Observing 


35 MPH Speed Limit 

DETROIT.—The public is ob- 
serving the 35-mile-an-hour na- 
tionwide speed limit, ordered by 
Joseph B. Eastman, director of 
the Office of Defense Transpor- 
tation, as a rubber conservation 
measure, “almost 100 percent,” 
the International Assn. of Chiefs 
of Police reports. 

At a conference with Eastman, 
representatives of the police 
chiefs’ associaticn said that most 
of the violations, however, were 
occurring in war plants areas. 
The explanation was made that 
some war workers possibly were 
under the erroneous impression 
that since their work is of an 
“essential” nature, the speed 
limit did not apply to them in 
their travel between their homes 
and places of employment. East- 
man said that the ODT is pre- 
paring to review cases of local 
convictions under the speed- 
limit order with a view to recom- 
mending to the OPA that in 
flagrant cases, or cases involv- 
ing repeated violations, the gaso- 
line ration books of the viola- 
tors be revoked. 





















stated, and Carpenter 


test to be presented by its executive 
secretary, Thomas D. Braden. 

Protests of the dealers are 
based on the charge that the 
state is seeking to take one of 
their few remaining sources of 
revenue from them. While the 
State inspection fee is only 50 
cents per car, they point out, 
they stand to obtain additional 
revenue by correcting mechanical 
defects brought out in the inspec- 
tions. Carpenter said he believed 
state inspections would increase, 
rather than decrease, the amount 
of repair business. 

“By using the scientific equip- 
ment,” he said, “the state operators 
would probably find more defects 
in cars than the garage men them- 
selves would, and the state would 
not do any repair work at all. Each 
motorist would receive a _ card 
showing every defect in his car, 
and he would take this to the 
garage with him.” 

Just returned from an eastern 
trip, Carpenter said he had visited 
Evanston, IIl., where the city oper- 
ates a public automobile inspec- 
tion station. 

“T talked with garage men there, 
and they are enthusiastic over the 
plan,” he said, “They agree they 
have had more business since the 
city started inspecting cars.” 

One dealer in Evanston told him, 
Carpenter said, that the public has 
accepted the idea readily. “One 
driver, this dealer told me, has be- 
come a regular crank, bringing his 
car back many times for adjust- 
ments, insisting that the machine 
be put in 100 percent perfect 
running order.” 

In the meantime, Lavington’s 
office confirmed the report that he 
had not allowed the order for the 
testing machine to go through. 


Seager to Head 
MEWA Emergency 


Service Group 


CHICAGO.—Motor and Equip- 
ment Wholesalers Assn. announces 
the appointment of an emergency 
service committee headed by Elton 
R. Seager, of Cleveland. Other 
members of the group are Marshall 
L. Yantis, Fort Smith, Ark.; Ed T. 
Ball, Buffalo, N. Y.; Harry R. 
Bartlett, Davenport, Ia. and Ed 
O. Hunting, Denver. 

First official action of the com- 
mittee will be an appearance before 
the Senate small business commit- 
tee at Washington in November, 
to present information and seek 
an investigation by Congress “to 
determine if Army procurement of 
motor vehicle parts and supplies 
is being carried on most efficiently 
and most in the interest of our 
country’s war effort.” 

Photostatic copies of a Chicago 
Tribune article on this subject, 
quoting B. W. Ruark, MEWA gen- 
eral manager, have been sent to 
all members of the Senate and 
House of Representatives. 


Service 


(Continued from Page 1) 
chants. affected went into the 
armed forces; the remainder either 
(1) got out before there was any 
chance of losing money, or (2) 
realized they had no reason to be 
in the business in the first place 
(the fringe outlets). 

Many of his company’s dealers, 
he confided, had made more money 
this year than in the comparable 
period of 1941, due to (a) full profit 
on every car dealer; (b) reduced 
overhead, and (c) and chiefly, to 
increase service operations. 

In many cases, the sales man- 
ager declared, service operations 
now are carrying more than the 
overhead for dealers; in other 
cases, dealers have sufficient serv- 
ice volume to at least cover over- 
head. In the remaining cases, serv- 
ice operations are so close to meet- 
ing overhead that, with a little 
more effort, a vast majority of 
these dealers could accomplish the 
goal. 


said he 
understood the Denver Automobile 
Dealers Assn. was preparing a pro- 








STATIC SILENCER. A radio techni- 
cian at Willys-Overland Motors checks 
short wave reception while a Jeep 
‘tidles’”’ close by. Willys engineers 
have designed special filters, suppres- 
sors and grounding material that 
= combat vehicles to communicate 
reely with each other on short wave 
bands previously unusable because of 
the interference created by electrical 
motor parts. 


OPA Makes 
Changes in 
Tire Meetings 


WASHINGTON.—Changes in the 
previously published schedule of 
meetings that OPA officials will 
hold with tire dealers and recap- 
pers in various cities in the next 
three weeks, have been announced. 
Purpose of the meetings is to dis- 
cuss with the trade the price regu- 
lations under which tire sellers 
operate. 

In the new schedule, several 
meetings not previously planned 
have been added, while others have 
been cancelled. Meeting dates have 
been changed in a number of in- 
stances. 

Gatherings not previously sched- 
uled are: Denver, Nov. 11; Los An- 
geles, Nov. 13; Charleston, S. C., 
Nov. 18; Savannah, Ga., Nov. 19. 


A list of cities where meetings 
were scheduled but since have been 
cancelled, follows: Newark, N. J.; 
Scranton, Pa.; Houston, Tex.; 
Miami, Fla.; Charlotte, N. C.; Co- 
lumbia, S. C. 

Cities where meeting dates have 
been changed: Philadelphia—meet- 
ing moved up to Nov. 5 from Nov. 
3; Des Moines—was Nov. 11, now 
Nov. 12; Tri-Cities (Davenport, 
Iowa, and Moline and Rock Island, 
Ill.) was Nov. 12, now Nov. 13; 
Springfield, Ill—was Nov. 13, now 
Nov. 16; Little Rock and Memphis 
—were Nov. 16, now Nov. 17; Nash- 
ville, Tenn.—was Nov. 17, now Nov. 
18; Birmingham—was Nov. 18, now 
Nov. 19, Atlanta—was Nov. 19, 
now Nov. 20. 

The Washington representatives 
of the OPA Rubber Price branch, 
who will speak at the meetings, are 
Robert V. Mitchell, head of the Tire 
and Tube Price section; Warren 
W. Leigh, head of the Distribution 
and Analysis and Trade Relations 
section, and H. H. Peterson, of the 
same section. 


Adams Is Advanced 
By Toledo Steel Prod. 


TOLEDO.—J. E. Adams, general 
manager of the merchandising divi- 
sion of Toledo Steel Products Co., 
has been appoint- 
ed vice president 
of the company. 

Adams was con- 
nected with the 
old Willys - Over- 
land organization 
and later served 
the United States 
government dur- 
ing World War I 
in expediting air- 
craft production. 
J. E. Adams After the war 

Adams joined the 
Van Sicklen Speedometer Co. as 
purchasing agent and in 1926 ac- 
cepted the position of assistant 
sales manager with Toledo Steel 
Products. 


OPA Promises Relief 
If Gas Prices Are Cut 


WASHINGTON, — Distributors 
and dealers in gasoline and fuel 
oil along the Eastern Seaboard are 
assured by Price Administrator 
Leon Henderson that they will be 
given careful consideration as to 
any possible inventory losses if 
maximum prices in the area should 
be changed whenever OPA termi- 
nates its participation in the petro- 
leum transportation pool. 
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Survey Shows Tire-Inspection 


Program Is Not Workable 


(Continued from Page 1) 


portable units and applying the 
foregoing process we find that 
each machine of all types must 
handle 36 inspections daily, This 
also is beyond achievement.” 

The committee added it is “con- 
fident that inspection facilities in 
the District are as good or better 
than in any jurisdiction in the 
United States, and it is evident that 
the OPA order relating to inspec- 
tion cannot possibly be complied 
with either in the District of Co- 
lumbia or elsewhere.” 

In asking OPA to discard its 
regulations as being impractical, 
the committee report suggested 
that “before deciding on any ad- 
ditional inspections which might 
be necessary, officials of OPA 
call in local representatives of 
the industry for consultation on 
a workable plan.” 

The committee also pointed out 
that most stations possessing in- 
spection equipment are reluctant 
to undertake such a program for 

two reasons; first, the scarcity of 
sufficiently skilled labor; and, sec- 
ond, the “financial loss that would 


be incurred.” 
+ * * 


Most Salesmen Denied 


‘C’ Gasoline Cards 


DETROIT.—A general tightening 
of eligibility for “C”’ rations of 


gasoline, in connection with na- 
tion-wide mileage rationing begin- 
ning Nov. 22 was announced last 
week by OPA. 

OPA announced the elimination 
of all types of salesmen from the 
preferred mileage class. In the 
Eastern mileage rationing plan 
most salesmen were barred from 
preferred mileage, but men en- 
gaged in the sale of productive 
equipment held necessary to the 
war effort were allowed “C’” status. 

Under the nationwide mileage 
rationing program “C”’ rations may 
be issued to certain maintenance 
and repairmen’- provided’ that 
“transportation is not sought for 
purpose of selling, merchandising 
or promoting.” 

* = * 


Gas Rationing Forms 


Being Distributed 

WASHINGTON.— Distribution of 
the forms which America’s 27,000,- 
000 motorists will use in applying 
for basic rations under nationwide 
gasoline rationing is now under 
way, OPA announces. 

Consisting of a tire record and 
an applicatoin for basic rations, 
the blanks will be available to the 
public through service stations, 
garages and other places desig- 
nated by local rationing boards as 
soon as distribution is completed. 


£0-tEWP PERMANENT 


ANTI-FREEZE noxps to 
go° BELow FREEZING! 


@ From all over the country orders are pouring in for 
this amazing new anti-freeze. Dealers say it’s the “‘hot- 
test” anti-freeze on the market. And no wonder — just 
look at these exclusive selling points. 


e Non-corrosive. 


e Holds to 90 degrees below freezing. 


e One shot lasts the year. 


e Non-critical materials. 
e Non-clogging. 

e Non-vaporizing. 

e Odorless. 


e Will not attack rubber hose, metal or gasket material. 


There is still a supply on hand — get your order in now! 


LO-CEW CHEMICAL WORKS 


117-119 NINTH AVE. NORTH, NASHVILLE, TENN. 
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By William Ullman 
Washington Correspondent 

ACK in 1917 when this corre- 

spondent was editor of Ameri- 
can Motorist, then a national 
magazine and official journal of 
the American 
Automobile Assn., 
there dropped in- 
to my office one 
day as fine a 
specimen of 
youthful physi- 
que, vigor and 
enthusiasm as 
one could ever 
hope to see. That 
was Eddie Rick- 
enbacker. He had 





stopped in at 
AAA national 
headquarters primarily to see 


“Batch” and tell him of his plans. 
He said he was quitting motor 
racing for_the time and was going 
across as chauffeur for Gen. Persh- 
ing. I will go into no details, for 
everyone knows the story of the 
AEF and how, later, Eddie went 
into aviation and became Amer- 
ica’s air ace. 

After nearly pulverizing our poor 
soft, typewriter hands in a farewell 
clasp of that hard paw of his, he 
left. Well, there was something 
for our paper so we got together 
some art, photos of Gen. Pershing, 
Eddie in uniform and on the race 
track, Then John Terns wrote a 
bit headed “To Rick” to go with it. 
And that is what I have been lead- 
ing up to. I believe AUTOMOTIVE 
News has many old-timer readers 
who will enjoy the Terns contribu- 
tion and, so, here it is. (In those 
days everyone who knew Eddie 
called him “Rick.’’): 

To “Rick” 

Beyond the course of a minor game 
where thrilling thousands drew, 

Entered to fight for a fairer fame 
than ever speedway knew, 

You wait the drive in a nation’s 
name when Pershing’s car goes 
through. 


The stake was high and the pace 
was hot you set at Sheepshead 


Bay, 

The live car blurred to a frightened 
blot out far Tacoma way, 

But the race is all that the rest 
were not they offer you today. 


The nerve will hold in the wilder 
ride where lurking perils wait, 
And the pilot skill Tacoma tried 
skirt clear the edge of Fate, 

For Death on a sheer dirt track 
defied breeds jeers for a Hymn 
of Hate. 


So here’s to you on a foreign road, 
and here’s the General too, 

And may your engine obey its goad, 
your tires hold fast and true, 

And, oh! we'll cancel some debts 
we've owed when Pershing’s car 


goes through. 
* * * 


Congress Getting 


Accolades Now 

TOGETHER with the jibes and 
ridicule directed at Congress re- 
cently, we are beginning to hear 
a good deal of constructive criti- 
cism. That is a good sign. Most 
Americans realize that, whatever 
the shortcomings of Congress may 





HARRY BARRETT, president of Barrett Equipment Co., St. 
welcomes Jack W. Crawford to his organization as vice-president and general 


sales manager. Crawford for a num 
for Firestone. 


Brake Lining Manufacturers’ Assn. 


Automotive Washington 


‘To Rick,’ a Verse Penned in World War I; 
Congress Now Getting Accolades 













































For the past several years he has been an executive of the 







































be, it must remain the fountain of 
our national policy, unless we are 
to slip into dictatorship. Hence it 
is far more important to work for 
correction of weaknesses in the 
existing legislative system than 
merely to discredit Congress in the 
eyes of the people. 

Some of this constructive 
criticism is coming from members 
of Congress itself. That also is 
a good sign. Particularly out- 
standing is the penetrating analy- 
sis of congressional methods by 
Rep. Everett Dirksen, of Mlinois. 
“We in Congress,” he wrote in a 
recent newspaper article, “ought 
to bring our legislative machin- 
ery up to date.” 

As a step in that direction he 
is sponsoring a concurrent resolu- 
tion for the purpose of creating 
a Joint Committee on Planning and 
Reconstruction. That committee, 
to be composed of 22 senators and 
representatives, would set up a 
legislative research service. Experts 
would be employed to make de- 
tailed studies and investigations 
and to report their findings to 
Congress. The hope is, of course, 
that these expert studies would be- 
come the basis on which future 
national policies could be developed. 





VIEWED BY THOUSANDS in many 
parts of the country and while it was 
on display more than a year at the 
Chicago Museum of Science and Indus- 
try. this huge tire built in 1939 for 
Admiral Richard E. Byrd’s Antarctic 
“Snow-Cruiser” is shown arriving at 
the Goodyear Tire & Rubber Co., 
Akron, for conversion into about 120 
retreads for the tires of defense work- 
ers. This tire is one of six which 
were the largest ever made. The other 
five remained in Antarctica with the 
Snow-Cruiser until more funds to con- 
tinue the expedition become available 
after the war. The tire shown here, 
10 feet in diameter, weighs between 
1,200 and 1,300 pounds with its rim. 
' 


of bureaucracy, of eradicating its 
abuses, and of keeping it on its 
toes, is almost nil. And the em- 
ployment of experts in research is 
only a beginning. There are many 
here who hope that Congress will 
hasten to approve the Dirksen 
resolution and make it the initial 


ie step in a general modernization of 
Needs Research its legislative machinery. 
Of Its Own Rationing Adds 


EMPLOYMENT of experts to 
supply Congress with facts, data 
and advice in special spheres is 
not, of course, a new idea, Nor is 
the creation of joint committees. 
A number of joint Senate-House 
committees are already functioning, 
the most notable being the Joint 
Committee on Internal Revenue 
Taxation, which has a staff of ex- 
perts. More recently Congress set 
up the Joint Committee on Reduc- 
tion of Nonessential Federal Ex- 
penditures, with Senator Byrd, of 
Virginia, as chairman. Excellent 
work has been done by both. Con- 
sidering this fact, it is astonishing 
that Congress has not made wider 
application of the technique these 
committees use. 

Congress, as Rep. Dirksen 
points out, is running the biggest 
business on earth. Perhaps it 
would be more accurate to say 
that it is trying to do so. For 
many functions of the govern- 
ment have become so complicated 
that no member of Congress can 
hope to understand all of them. 
Nor can any member know how 
successfully a majority of the 
far-flung executive agencies are 
operating. In the face of this 
difficulty the tendency has been 
simply to unload more and more 
responsibility upon the executive 
branch, which is amply equipped 
with experts in every field. 

If Congress is to regain control 
over national policy, it must have 
some experts of its own. This does 
not mean that Congress should 
duplicate fact-finding which the 
Administration is already doing. 
But it does mean that Congress 
needs a type of research that will 
at least give it an independent 
check upon the administrative 
agencies. When bureau heads are 
the sole source of expert advice as 
to what each bureau needs, the 
hope of arresting the rapid growth 


To Complications 

RATIONING of gasoline on a 
national scale, soon to go in effect, 
has added to the legal complica- 
tions encountered by the Office of 
Price Administration in dealing 
with accidents that involve car- 
sharers. 

Anticipating a large expansion 
of car-sharing when rationing 
goes into operation a month 
hence, OPA directed its district, 
state and regional attorneys to 
inform participating car owners 
and passengers of their. liabilities 
and rights. At the same time 
OPA asserted that a car owner 
“can best be protected through 
an effective auto liability insur- 
ance policy, the provisions of 
which do not preclude coverage 
when the car is used in a car- 
sharing plan.” 

Officials said about 95 percent 
of all auto liability policyholders 

now are protected for car-sharing 
through the removal of “carrying- 
for-hire” limitations formerly in- 
cluded in all standard policies. 
ca 7 * 


Car Salesman 
--- War Style 


JUST AS it has smacked many 
of us, the war also has given the 
automobile salesman a_ stunning 
blow. Where has it left him? He 
has spent years developing a highly 
technical sales mechanism, with 
methods particularly adapted to his 
own industry and apparently use- 
less anywhere else. 

However, out in Los Angeles, 
the Washington Star points out, 
there may be an opportunity for 
him to carry on. A wrecking com- 
many there, says the Star, which 
used to tear down houses for 
salvage, now reconditions them, 
sells them and delivers them 
f.o.b. and c.o.d, right to the pur- 
chaser’s lot. 

The former car salesman should 
shine at this job, the Star believes. 
“Now here’s a model,” he will say, 
“that is a real bargain. The owner 
had to leave town and decided not 
to take it with him. It has not 
been driven a single mile. You 
won’t need a garage to house it; 
the open air will do. No one will 
give you a ticket, ever; we will 
park it for you. It has an ample 
50-foot wheelbase, but no wheels 
to need tires. You operate it on 
coal and electricity; no gasoline is 
needed. Do not worry about the 
payments; they are on the house. 
When you want to trade it in next 
year, On one of our newer models, 
you will get the best price. Sign 
here.” 

What a cinch the _ salesman 
would have in Washington—until 
his customers ran out of vacant 


Louis, lots. 





It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 





r of years was brake sales manager 





Mechanic Shortage Termed 


Greater Peril Than Tires 


(Continued from Page 1) 


represent 70 times the transpor- 
tation found in the frozen cars 
and trucks. It is with this thought 
in mind that NADA is appealing 
to WPB and OPA, in the hope 
that these agencies may step into 
the picture and provide a solu- 
tion to the mechanic problem. 

The following paragraph from a 
letter written by an official of a 
dealer group in Dallas, Tex., well 
serves to illustrate the point of 
many dealers in many communi- 
ties: 

“Unless some protection is 
offered by the government to our 
firms, surrounded as they are by 
defense industries, there will be 
no competent mechanics left to 
maintain the more than 200,000 
autos within 50 miles of Dallas.” 

Describing some of the methods 
pursued in enticing mechanics 
away from their jobs, a letter from 
one Cleveland motor car dealer 
says, in part: 

“One man was called in by the 
U. S. Employment Service and was 
told he had to get a war job. They 
offered him a variety of jobs in 
some plants, but none of these jobs 
were related in any way to the type 
of work he was accustomed to do- 
ing. He was told that he had better 
take one of them or they would 
notify his draft board. Another 
man was sent out to the Cleveland 
Diesel plant and put to work as a 
pipe fitter’s helper at 70 cents an 
hour. This man was used to mak- 
ing from $55 to $70 per 40-hour 
week at his auto mechanics trade. 

“Another man who, for the past 
four years has been earning from 
$80 to $95 per week, has been sent 
to work at a wire company to 
learn to draw wire at the starting 
rate of 60 cents an hour. Quite a 
few of our men were sent to the 
White Motor Co. and put to work 
where their skill as an automobile 
mechanic was of no help to them 
or to the war effort.” 

Going on with reports of several 
other similar cases, it concluded: 

“Very few of these men are 
using the skill that they have 
acquired over a period of years 
as auto mechanics.” 

From Tuskegee, Ala., came a 
vivid account of the hardships 
suffered by a small dealer and re- 
pair concern in that once peaceful 
southern town. He said, in part: 

“During 1940 and 1941 we had 
nine to 10 mechanics employed 
all the time. Now we have one 
mechanic and two helpers. We 
traded with two old men today 
who have not worked on automo- 
biles for at least 15 years; also 
some school children are to come 
in after school hours next week. 
All of our mechanics went to de- 
fense projects. None were drafted. 
We are not taking care of car 
owners very well, but it is our 
hope to remain in business until 
after the war and are doing 
everything we know how to keep 
the doors open.” 

And from a large concern in 
Mobile came this information: “We 
have brought in mechanics within 
a range of 500 miles and have em- 
ployed women in our service and 
parts department, which is helping 
some. About 50 percent of our 
mechanics were lost to war indus- 
tries, very few to the draft. Unless 
we can keep sufficient mechanics 
it will be impossible to service 
owners’ cars. At present, 75 per- 
cent of our repair work is for fleet 
owners, farmers, defense workers 
and other government agencies.” 

The plight of a dealer in Salt 
Lake City is told in this excerpt 
from his letter: 

“Practically all mechanics in 
Utah received a letter recently 
from the headquarters of the Motor 
Transport District, Fort Douglas, 
Utah, offering them civilian jobs as 
auto mechanics. Our mechanical 
situation in this war area is ex- 
tremely serious and we hope some- 
thing can be done to assist us in 
holding at least a minimum num-| 
ber of mechanics.” 


A prominent dealer in Kansas 
City wrote, in part, as follows: 

“In February we had a complete 
turnover of mechanics due to the 
fact that they were offered $1.37% 
per hour to work on defense pro- 
jects. We were paying on the basis 
of 60-40 flat rate on a $2.25 hour 
rate. We replaced all of these 


mechanics with another group and 
were finally able to develop them 
into fairly good mechanics. Now, 
two of them are being called into 
the armed service and the biggest 
problem of our business is to find 
men to replace them, and we have 
a contract with the government to 
repair their passenger cars and 
trucks.” 

A Pittsburgh concern, which op- 
erated two plants, has been forced 
to close one of them, and, accord- 
ing to letters received from this 
firm, they “feel quite sure that it 
will be impossible to continue on 
in business due to the shortage of 
mechanics.” Last year, so the 
letter stated, the concern had 50 
employes, including eight me- 
chanics and three apprentices but 
today they are operating with only 
one mechanic, Three of their men 
went into the Army and the others 
found employment in _ industrial 
plants in the Pittsburgh area. 
Efforts to replace them have been 
unsuccessful, the letter stated. 

According to Ray Chamberlain, 
executive vice-president of NADA, 
literally thousands of automobile 
dealers and repair shops will be 
forced to close their doors soon 
unless something is done to stop 
this drainage of mechanics. 


“The most serious part of it 
all,’ Chamberlain points out, “is 
that the war effort actually is 
being damaged seriously. Rubber 
Director Jeffers fully realizes the 
need of keeping cars, trucks and 
buses on the road. He is ning 
everything he can to keep them 
rolling and his chances of suc- 
cess seem good. But the results 
of his efforts are to a consider- 
able extent being set at naught 
by those who are coercing or 
persuading auto mechanics into 
leaving their jobs. This is true 
because a car that is out of re- 
pair is just as incapable of being 
operated as one without tires.” 


Truck Freight 
Volume Rises 


Sharply in Sept. 
WASHINGTON.—Freight volume 


transported by motor carriers in 
September increased 4.3 percent 
over August and 7.0 percent over 
September, 1941, according to the 
American Trucking Assns, 


Carriers reporting transported an 
aggregate of 1,534,065 tons in Sep- 
tember, against 1,471,521 tons in 
August, and 1,433,557 tons in Sep- 
tember, 1941. The ATA index 
figure, computed on the basis of the 
average monthly tonnage of the re- 
porting companies for the three- 
year -period of 1938-40 as repre- 
senting 100, was 180.27. 

Approximately 82 percent of all 
tonnage transported in the month 
was reported by carriers of general 
freight. The volume in this cate- 
gory increased 3.7 percent over 
August, and 7.0 percent over Sep- 
tember of last year. 

Transporters of petroleum prod- 
ucts, accounting for about 10% 
percent of the total tonnage re- 
ported, showed an increase of 15.2 
percent over August, and held 66.3 
percent over September, 1941. 


Haulers of iron and steel prod- 
ucts reported a little more than 
2% percent of the total tonnage. 
The volume of these commodities 
showed a decrease of 11.5 percent 
under August, and dropped 15.2 
percent under September, 1941. 

About 5 percent of the total ton- 
nage reported was miscellaneous 
commodities, including tobacco, 
milk, textile products, bricks, build- 
ing materials, cement and house- 
hold goods, Tonnage in this class 
showed an increase of 1.7 percent 
over August, but declined 33.1 per- 
cent under September of last year. 


Feted by Dealers 


AKRON.—Akron District Automobile 
Dealers Assn. last week entertained 
Capt. Tom Farbaugh, former Chrvsler 
and Plymouth dealer, and Lieut. Rob- 
ert Failor, former association employe, 
when they visited Akron, enroute from 
Aberdeen, Md., to Camp Ada. Ore.. 
where thev will receive additional 
training. They are members of the 
newly organized motor transport repair 
and maintenance corps sponsored by 
automobile dealers. 
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boken without having been told 
that a banquet awaited him. At the 
gate guarding the building in which 
was located the general’s head- 
quarters, we picked up the father 
of Maj. Jimmy Meissner, also an 
American flier whose life Rick had 
saved and who was on the same 
boat. In the general’s office were 
Rick’s mother and sister. We sat 
there awaiting the arrival of the 
unsuspecting fliers, the general 
himself enjoying the excitement of 
the anticipated surprise party. 
* * * 


THE OFFICE DOOR was closed 
but we could hear the sound of 
marching feet approaching. The 
door swung open and the two sturdy 
youths, in their swagger uniforms, 
dashed in, saluting the general as 
they entered. Then each saw his 
kin folk. Eddie gave mother a 
bunny hug and Old Man Meissner 
grabbed his boy in an affectionate 
embrace. Then the old man swung 
around, grabbed Rick’s hand and, 
with tears in his eyes, he thanked 
the ace for saving the life of his 
son. That was drama and my big 
moment. In retrospect, I still can 
visualize that thrilling scene. 

* * * 

IN MY TIME I have known 
many automobile race drivers but 
none more intimately than I have 
Rick. I go back to 1910 with him— 
the Chicago era, with its Elgin 
road races and Algonquin hill 
climbs, when Rick was driving for 
Fred Duesenberg, who was then 
making the Iowa-built Mason and 
before Fred started putting out a 
car bearing his own name. And 
when the Duesenberg came into 
the racing field, it was Rick who 
helped make its reputation. 

I can recall Sioux City and its 
famous 100-mile dirt-track race in 


GM Net Profit | 
Cut in Half 
For 9 Months 


NEW YORK.—General Motors 
Corp. and subsidiaries report net 
income of $83,635,622 for the nine 
months ended Sept. 30, equal, after 
preferred dividends requirements, 
to $1.76 a common share, compared 
with $161,249,107, or $3.56 a com- 
mon share, in the like 1941 period. 

For the 1942 third quarter, net 
income was $35,743,411, or 77 cents 
a share, against $43,022,353 or 94 
cents a share, in the similar three 
months a year ago. 

Alfred P. Sloan jr., chairman of 
the company, said third quarter 
and nine months net income re- 
flected these adjustments: 

1—Provision of $11,800,000 for 
wage adjustments retroactive to 
Apr. 28, 1942, and for increased 
vacation allowances, because of the 
War Labor Boards order. 

2—Provision of $8,552,404 for post- 
war contingencies and rehabilita- 
tion, bringing the total for the nine 
months to $17,344,612. 

3—For adjustments which might 
arise from renegotiation of war 
material contracts, provision of 
$20,645,000 in the current quarter 
—total of $35,093,000 for the first 
nine months of 1942. 

4—For United States and foreign 
income and excess profit taxes, pro- 
vision of $27,104,000 in the current 
quarter and $87,824,000 for the first 
nine months of 1942. In the third 
quarter and the first nine months 
of 1941, $37,633,000 and $205,993,000 
respectively, were provided. 








Sufficient Batteries 


Assured by WPB 

CHICAGO.—J. J. Donovan, as- 
sistant chief of the WPB Auto- 
motive branch, said here last 
week that WPB intends to see 
that sufficient batteries are 
manufactured to maintain pres- 
ent automotive transportation, 
including passenger cars, in ac- 
cordance with the _ necessity 
brought out by the Baruch re- 
port. 

Donovan told the Assn. of 
American Battery Manufactur- 
ers that when present batteries 
are no longer usable motorists 
may purchase new ones provided 
they turn in the old. 





| Huns. 
| single-handed attack on seven Ger- 
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which competed all of the stars of 
those days. The Duesenberg team 


was being run on a _ shoestring J 


then, never knowing where the next 
meal was coming from. The Sioux 
City purse was $10,000, and the 
Duesenberg team was a long shot. 
It was so broke that day that 
Fred’s drivers had no money for 
lunch. Lady Luck smiled on them. 
Rick won that race and the team 
ate again. 
* * * 

THAT SEEMED to be the turning 
point in Rick’s racing career, for 
from that time on he continued 
to climb up the ladder of fame. 
Rick had a heavy foot—the throt- 
tle always was on the floorboard 
and if the car withstood the pun- 
ishment, Rick either won or was 
in the money. But somehow or 
another he never could win the 
500-mile race at Indianapolis, al- 
though he always was a contender. 
The closest he came to champion- 
ship honors was in 1915 when he 
had a fine year. That was when 
I was Walter Camp-ing and picking 
the champions because the AAA 
had no machinery set up then for 
making the decisions. The result 
came up to the final race of year 
at Sheepshead Bay. If Rick won 
it, he was champion; if he didn’t 
Dario Resta, the Englishman, was. 
Resta won. 

* * . 

THEN came the war and Rick 
quit the roaring road and racing 
altogether. He was a member of 
the AEF and as such he started out 
driving for Gen. Pershing. But, 
enthused over the feats of the 
Lafayette Escadrille, and having 
talked to Gen. Billy Mitchell, he 
transferred to the Air Corps. With 
the thorough mechanical training 
he got out of automobile racing, it 
was no time at all before he was 
in the air and shooting down the 
His greatest feat was a 


man planes over Billy, France, in 
September, 1918. He shot down two 
and put the rest to flight. On his 
return home Congressman Ireland, 
of our Contest Board, saw to it 
that he received the Congressional 
Medal of Honor, which he pinned 
on his tunic that already bore many 
of the principal Allied decorations. 
* + * 


BACK HOME, following a series 
of banquets from coast to coast, 
Rick started looking for a job. 
With his name and fame, there 
were many in the automobile in- 
dustry offered him. He listened 
to Barney Everitt, who, with Wal- 
ter Flanders and Billy Metzger, 
had bought out the E-M-F which 
later was taken over by Stude- 
baker. The Rickenbacker Motor 
Car Co. was organized in Detroit, 
and the Rickenbacker car was put 
on the market. It was a good auto- 
mobile and with the prestige of 
the Rickenbacker name-plate, its 
future seemed promising. But 
somehow or Other, the company 
was not long-lifed, and folded up, 
Rick joining Cadillac as assistant 
sales manager of La Salle. 

* ES x 


BEING in the Geenral Motors 
family, it was but natural that, 
when GM took a flyer at aviation, 
Rick should be given a high ex- 
ecutive job in that division. But 
GM’s interest in airplane trans- 
portation waned, and out of it 
came the formation of Eastern 
Aviation, of which Rick was made 
president. As such he took an 
active interest, and it will be re- 
membered it was while he was 
making an inspection flight last 
October that he was involved in 
his first accident after his many 
years as automobile race driver 
and war pilot. He was in that 
crash at Atlanta in which seven 
passengers were killed. The cap- 
tain himself was badly smashed 
up and spent four months in a 
hospital with a broken left hip. 


* * * 


EVEN AFTER he entered the 
aviation field, Rick had lost his 
interest in automobile racing, and 
he headed a_= syndicate which 
bought out the interest of Carl 
Fisher in the Indianapolis Speed- 
way and promoted the 500-mile 
race on the famous Hoosier oval 
on which he tried to many times 
to win that classic. 


Now and Then... 





FRANK A. SEIBERLING 
(No. 42 in this series) 





WHEN IM an old man (I’m only 70 now) I hope I can keep agoing 
the way 83-year-old Frank A. Seiberling is doing. Six days a week he 
is on his job as chairman of the board of the Seiberling Rubber Co. of 


Akron. . 


. . True, it isn’t an eight-hour day, but he always is at his 


desk come hell or high water, with his hand on the throttle, watching the 
company he organized at the age of 61 become a lusty figure in the 
tire industry in which he has been a dominant figure since the begin- 
ning of the present century. ... If the tire industry has a dean, his 


name is Frank Seiberling. 


Born within five miles of the present Seiberling factory, Frank and 
his brother Charley were placed in charge of the Akron Electric Street 
Railway in which their father had gained control. Together, they oper- 


ated Akron’s first electric street railway. . 


. . Competition put their 


trolley lines out of business in 1898, and Frank was jobless. Looking 
around for something, he thought the rubber industry looked promis- 
ing. So he borrowed $3,500 for a down payment on a strawboard factory 
in Akron and the first thing he knew he was in the rubber business. . . . 
He didn’t know it at the time, but he hit the jackpot when he started 
what was to become the Goodyear Tire 4 Rubber Co. First Goodyear 
made bicycle tires and carriage tires and, when the horseless carriage 
came along, Frank had cut his eye teeth and was ready for the flood 
tide of business that followed. . . . Not only did he show executive 
brains of the highest caliber, but in between times he proved what he 
could do in the shop. At the bench he developed the revolutionary 
straight-side tire, the detachable rim and the tire-building machine 
itself. He became interested in lighter-than-air aircraft and he built the 
first ill-fated airship, the “Akron,” at the Goodyear plant in 1910. After 
the other war he brought the Zeppelin industry to America, negotiating 
a contract between Goodyear and the German Zeppelin interests. 

Came the financial panic of 1920, the year in which Goodyear sales 
had reached a new high of $200,000,000, and the company got into 
money difficulties, control passing into the hands of a group of New 
York bankers. .. . Seiberling wasn’t blamed for this, but just the same 
he resigned the presidency. He had done an extraordinary job for the 
automobile industry—manufactured a major share of its tires and 
furthermore had helped build its roads—he’s still president of the 
Lincoln Highway Assn., which proves my point. 

Six months later he was back in harness with the Seiberling Rubber 
Co., which, starting at the bottom of the ladder, has become the eighth 
largest tire manufacturing organization in the country, with the son, 
J. Penfield Seiberling now its president and his father chairman of 


the board. 


—Curis SINSABAUGH 





Going Like ‘Hot Cakes’ — 


Studebaker Dealer Centers 
Give Aid to Truckers 


SOUTH BEN D.— Studebaker 
Corp., through its dealer organi- 
zation, is setting up information 
centers throughout the country to 
assist truck owners and operators 
in making application for Cer- 
tificates of War Necessity under 
the Office of Defense Transporta- 
tion Order No. 21, it is announced 
by K. B. Elliott, vice-president in 
charge of sales for the corpora- 
tion. 


“These information centers, many 


of which already have been estab- 
lished and are now in operation, 
will be manned by trained per- 


sonnel who can lend truck owners 


Truckers Urged to Mail 


CWN Forms Today 
WASHINGTON.—All applica- 
tions for Certificates of War 
Necessity should be filled out 
and put in the mail not later 
than Nov. 2, Joseph B, Eastman, 
director of defense transporta- 
tion, has warned owners of the 
more than 5,000,000 commercial 
motor vehicles in the nation. 
“Applications mailed after 
Nov. 2 may not arrive in time 
for the Office of Defense Trans- 
portation to issue the Certificate 
of War Necessity by Nov. 15,” 
Eastman said. “After Nov. 15, 
no commercial motor vehicle 
may lawfully be operated with- 
out a valid Certificate of War 
Necessity for that vehicle.” 





all the assistance required in carry- 
ing out the ODT’s truck program,” 
Elliott explained. 

“The need of the type of service 
offered by Studebaker at this time 
is apparent from the fact that one 
distributor assist- 
ed 500 truck own- 
ers in filling out 
their applications 
for certificates in 
the first week its 
information cen- 
ter was opened. 
Another distribu- 
tor handled 75 ap- 
plications on the 
first day its cen- 
ter was estab- 
lished. Other dis- 
tributors and 
dealers who already have set up 
their information centers, report 
similar experiences. 

“To assist dealers and distribu- 
tors in establishing their informa- 
tion centers for the benefit of truck 
Owners and operators, Studebaker 
has assigned additional men from 
the home office to supplement its 
field force. In addition, it has sup- 
plied all dealers and distributors 
with all the information they need 
to train personnel to operate the 
information centers.” 


War Control Books 


NEW YORK.—Two new War Con- 
trol handbooks—one _ digesting all 
price and priority regulations now in 
effect, and the other summarizing the 
rts and exports—have 
pu lished by the N. 
ommerce. 
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enamel ware separated and the 
balance cut up or baled to a size 
that can be handled expeditiously 
to melting furnaces. This work 
has to be done by scrap dealers’ 
yards, which are clogged with a 
great bulk of material and which 
are terribly short-handed at the 
moment. 

Furthermore the attempt to 
compress simultaneous drives for 
farm scrap, for domestic scrap and 
for dormant industrial scrap into a 
three-month period has meant a 
congestion of material in yards of 
scrap dealers, which threatens to 
bog down the entire campaign. 


Revised Setup 
Would Help 


REASON WHY the Jan. 1 dead- 
line was set is that it has been 
customary for steel mills to build 
up scrap inventories before the 
onset of winter so that the usual 
falling off in collections through 
the winter months would not inter- 
fere with the flow of scrap to melt- 
ing furnaces, But in the present 
case, it must be admitted that 
collections of scrap from industries, 
and even from metropolitan homes, 
would not have to stop because of 
winter. Only the farm and country 
scrap would appear to be slowed 
by snow and ice. 

In the light of this reasoning, 
some observers are convinced 

that it might have been better to 
concentrate first on the country 
scrap; then when this was out 
of the way to launch an inten- 
sive drive for domestic scrap; and 
finally when these two sources 
had been tapped to turn to dor- 
mant industrial scrap. The latter 
is by far the best grade of scrap 
material for steelmaking. It is 
near at hand, needs little prepa- 
ration or sorting and has a high 
ratio of weight to bulk. Dormant 
industrial scrap is in effect the 
last reservoir for nonproduction 
scrap in the country. There is a 
feeling that it might have been 
the wiser policy to defer the 
pressure on this material until 
all other sources of scrap had 
been cleaned out. If industrialists 
realize that their old machinery, 
conveyor lines and other dispos- 
able iron and steel material con- 
stituted the “ace in the hole” as 
far as scrap was concerned, they 
might be more disposed to carry 
their scrapping policy farther. 

Another difficulty encountered in 
the industrial scrap drive is the 
multiplicity of government agen- 

cies concerned with the effort. One 
bureau overlaps the other and rep- 
resentatives from all are scouring 
the nation’s plants, often interrupt- 
ing the time of officials busy on 
production work, and duplicating 
each other’s efforts. 
* cal * 


Armor Plate 


Network Active 

NETWORK of armor plate fab- 
ricators and heat treaters, now 
numbering 33 widely - scattered 
plants, is doing a remarkable job 
of integrating supply facilities for 
material to use in tanks and other 
ordnance items. Directed ‘from 
headquarters in Detroit and sup- 
plied with steel from a Detroit mill, 
this group of companies, many of 
them formerly active in production 
of automotive parts, now has been 
harnessed into a smoothly func- 
tioning network of supply which 
boasts an enormous productive 
capacity. 

The organization work was 
directed by Standard Steel Spring 
Co., which set up an armor plate 
division and did the necessary 
correlating work in the space of 
a few weeks. It has been func- 
tioning for nearly a year now. 
Success of the project was one 
of the principal reasons why the 
Ordnance department set up its 
Tank-Automotive section in De- 
troit, now the hub of a vast 
armor plate industry. 


Zenith Appointments 


DETROIT.—Appointment of Elmer 
Bimberg as plant manager of the 
Zenith Carburetor division of Bendix 
Aviation Corp., is announced by Guy 
C. Fricke, qeere manager. Bimberg 
succeeds J. T. Black, who has resigned. 
Harold W. Snow has been named per- 
sonnel manager. 









Tuis 1s THE BOOK of which hundreds of dealers have said: 
“One of the finest explanations I have read about a 
specific manufacturer and the war”...“A real inspira- 
tion—the book of the month for dealers” . . . “Con- 
gratulations on a great job. It gives me new courage 
for the year ahead.” 


Originally printed for the Nash dealer family, this 
book has received so much comment—applies so di- 
rectly to every forward-looking dealer today—that we 
are happy to announce a second edition for general 
distribution. 


‘“*‘GET IN THE 


SCRAP — BUY 


%, 


DIVISION OF NASH-K 





In this time of turmoil and indecision, we believe you 
will be gratified to see how one company is turning 
its peacetime production lines to lines pouring forth 
an endless stream of wartime weapons of destruction 
... and definitely states its position, its philosophy, 
its policies—and its approach to the dealer’s post-war 
problems with activities already in operation. 


Copies of this booklet have already been mailed to 
a wide list of automobile dealers. If you have not 
received your copy, write and it will be gladly sent 
to you. 


WAR BONDS AND STAMPS!’' 








